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YEAR AT A GLANCE
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* Excluding the one-time impact from theTax Cuts and Jobs Act. Please refer to “Non-GAAP Financial Measures” in the
attached Annual Report on Form 10-K for a reconciliation of Return on Tangible Equity to Return on Average Equity.

Diluted Earnings Net Return on
per Share Income Tangible Equity
As reported $1.96 $92,188 11.84%
Revaluation of net deferred tax assets 0.31 14,486 1.78

Adjusted $2.27 $106,674 13.62%
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We once again closed the year with
record results, with 2018 marking yet
another successful year for Renasant

Corporation.

Highlighted by record earnings and
profitability metrics, the financial
returns we generated were driven by
our focus and attention on the core
operations of the bank and serving our
clients and communities with a premier
level of products and services.
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Along with our record results, we
experienced many noteworthy
achievements during 2018. We com-
pleted our acquisition of The Brand
Banking Company of Atlanta, Georgia,
increased our annual dividend twice,
authorized the repurchase of up to
$50 million of the Company’s outstand-
ing common stock, brought on new
talent across our footprint and
added a multitude of newly enhanced
product offerings.

All of these achievements are the
result of a well-executed plan created
by our experienced leadership team
and implemented by the strong perfor-
mance of our many talented Renasant
team members. As discussed in more
detail below, our basic and diluted
earnings per share (EPS) increased in

Donald Clark, Jr.,

Kevin D. Chapman, Bartow Morgan, Jr.

2018 to $2.80 and $2.79, respectively,
as compared to basic and diluted EPS
of $1.97 and $1.96, respectively, for
2017. As previously mentioned, our
Board of Directors approved two
increases to our dividend in 2018,
bringing our annual dividend to $0.84,
which is a 10% increase from 2017.

Conservative financial practices go
hand in hand with the culture of
Renasant. Through both intentional,
careful planning and thoughtful leader-
ship, Renasant sought to continue on
our constant evolution of a proven
direction with our vision, mission and
core values during 2018.




Understanding Culture

Our Vision

Our Mission

Our Core Values




Understanding Community

NRrENASANT

ROOTS

We understand that the communities in
which we live and work are the cata-
lysts to our success, and we are proud
to give back and engage in each com-
munity we serve. Focusing on financial
literacy, home ownership, community
empowerment, nonprofit grants and
more, powered by our Renasant Roots
program, Renasantteam members gave
thousands of hours back during 2018.
Community outreach engagements
increased 24% from 2017, as associates
logged more than 3,200 engagements
across the Renasant footprint.

Understanding Clients

As the financial industry evolves, so do
we. From traditional, walk-in locations to
cloud and data-based services, it's
important that we are constantly evolv-
ing our financial technology to ensure
that we are meeting the current and
future needs of our clients.

For example, in 2018, we built upon our
Digital Wallet by adding Mastercard
Masterpass to a person-to-person
lineup that already included Apple Pay
and Apple Pay Cash, Google Pay
and Zelle. This is one more way for our
clients to send and receive money from
their mobile phones. In conjunction with
our enhanced Digital Wallet, we are
continually working to improve our
mobile app, digital product delivery and
website to ensure the best experience
possible for all clients. This includes
modernized and easy-to-use online
applications and upgrades to our bill pay
program within our online banking
platform. As we look forward to 2019 and
beyond, we are proactively researching
new ways to remove friction from any
client experience, whether in person or
over digital channels.

Renasant Team Members
gave back with more than
3,200 engagements in 2018.

Renasant holds a
Financial Literacy game for
5,000 students.

Renasant senior
staff takes time out to
prepare care boxes for

hospitalized children.

Understanding Performance

Renasant has banking, mortgage,
financial services and wealth manage-
ment offices across our diverse
footprint in Alabama, Florida, Georgia,
Mississippi and Tennessee, and we
offer insurance services in Mississippi.
Even while we've grown to cover the
Southeastern United States, we've
continued to let our local managers
make local decisions that serve the
bestinterest of their markets.

As we look at our markets by state, in
Alabama, net loans increased 10.78%
compared to 2018. Our Alabama market
now has a total of 19 banking locations
throughout the state.

In Florida, we have 7 banking locations,
and loansincreased 23.18% during 2018
compared to the previous year, while in
Georgia, where we added BrandBank’s
13 locations, we now have 54 total
banking locations. Excluding the addi-
tion of the loans acquired as part of the
Brand acquisition, we grew loans hy
9.04% during 2018 compared to 2017 in
our Georgia market.

In Mississippi, where Tupelo serves as
our corporate headquarters, we
continue to enjoy strong market share,
as we are the fourth largest bank in the
state based on deposits, and we now
have 69 banking locations. For 2018, our
Mississippi loan portfolio increased
0.25% compared to 2017.

In Tennessee, although loans decreased
8.21% during 2018 compared to 2017,
we continue to see opportunity in
Nashville and Memphis, as well as our
eastern Tennessee markets. We are
committed to expanding our Tennessee
franchise, and we now have 18 banking
locations in the Volunteer State.

Mortgage banking income continues to
be a strong source of noninterest
income for the bank. We now have 59
mortgage locations throughout our
footprint, with 20 stand-alone locations
and the remainder operating out of our
branch network. In 2018, we originated
approximately $1.8 billion in mortgage
loans compared to $1.7 billion in 2017,
and mortgage banking income
increased 15.5% to $50.1 million in 2018
from $43.4 million in 2017.



Our financial services, wealth manage-
ment and insurance operations provide
for additional diversity in our noninter-
est income. Other than two stand-
alone financial services locations, our
financial services and wealth manage-
ment divisions operate out of our
branch network. In 2018, revenue from
our financial services and wealth man-
agement divisions increased to $13.5
million from $11.9 million in 2017.
We have 10 insurance locations
throughout Mississippi, which contrib-
uted $8.6 million in 2018 compared to
$8.4 million in 2017.

In total, we now have 199 locations
with $12.9 billion in total assets as of
December 31, 2018.

Market Expansion

4

BRANDBANK

In March 2018, we announced the
signing of a definitive merger
agreement to acquire Brand Group
Holdings, Inc. and its wholly owned
subsidiary, The Brand Banking Com-
pany. We completed the transaction,
which was valued at approximately
$474 million, in September, and the full
conversion of Brand's systems was
completed in October 2018.

Founded in 1905, The Brand Banking
Company had 13 locations throughout
the greater Atlanta metropolitan area.
As of the September 1, 2018, acquisi-
tion date, and prior to purchase
accounting adjustments, Brand had
approximately $2.0 billion in total
assets, approximately $1.6 billion in
total loans and approximately $1.7
billion in total deposits.

The Brand merger represented the
opportunity to partner with a
114-year-old company with strong

talent in one of the most attractive
markets in the country. We believe this
merger has significantly enhanced our
Atlanta presence, which is the largest
MSA by GDP and second-largest MSA
by population in the Southeast.

The Brand merger was our seventh
since 2010, and we continue to oppor-
tunistically seek partners that enhance
our ability to enter new markets,
attract quality banking talent and grow
our market share. Joining our compa-
ny’'s executive team and bank board is
former Brand CEO, Bartow Morgan, Jr.
It is also worth noting that several key
Brand executives and team members
were retained. As we continue our
efforts to expand our franchise, we are
confident that the level of preparation,
infrastructure and personnel that we
have put into place will enable us to
manage our growth while maintaining
our profitability and asset quality.

Understanding Results

Through our continued successful
execution of our long-term strategic
initiatives, which emphasize profitabili-
ty and growth of our core operations,
net income for 2018 increased 59.4% to
$146.9 million compared to $92.2 million
for 2017 (our 2017 net income was
impacted by the write-down of our net
deferred tax assets following the enact-
ment of the Tax Cuts and Jobs Act in
December 2017, which reduced net
income by $14.5 million, or $0.31 in
diluted EPS). In addition, merger and
conversion expenses related to our
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acquisitions in 2018 and 2017 reduced
diluted EPS by $0.21 in 2018 and $0.15
in 2017.

Our superior profitability —metrics
continue to increase and are a direct
result of our continued efforts to main-
tain a stable core margin while focusing
on cost containment. The table below
presents for 2018 the metrics we use to
measure our profitability, both including
and excluding the impact of after-tax

merger expenses related to the
Brand acquisition.
Net interest income, which is the

largest component of our net income,
increased $59.6 million, or 17.7%, from
2017 while our reported net interest
margin was stable at 4.16% year over
year. Interestincome collected on prob-
lem loans and accretable yield recog-
nized on purchased loans increased net
interest margin by 28 basis points in
2018 and 38 basis points in 2017. After
including these items, our core net
interest margin increased 10 basis
points to 3.88%. Our core margin expan-
sion was driven by our ability to capital-
ize on the Federal Reserve Board's
recent increases to the target federal
funds rate when pricing our loans while
atthe same time manage the cost of our
deposits such that rates on our deposit
products increased at a lower pace.

Managing our expenses within the
framework of our business model has
been a key initiative, and we've
successfully managed our efficiency

Return on Average Assets
Return on Average Tangible Assets’
Return on Average Equity
Return on Average Tangible Equity’

As Reported With Exclusions
1.32% 1.42%
1.47% 1.58%
8.64% 9.29%
15.98% 17.14%

'Return on average tangible assets and return on average tangible equity, as well as the efficiency ratio (addressed on page 5) are non-GAAP
financial measures. For a reconciliation of these measures from GAAP to non-GAAP, please refer to the information under the heading
“Non-GAAP Financial Measures” in Item 7, Management's Discussion and Analysis of Financial Condition and Results of Operations, in our
Annual Report on Form 10-K for the year ended December 31, 201,8 to which this letter is attached




ratio below 60% for the past two years.
Because we sought efficiencies in our
expense base and identified cost
savings through contract renegotia-
tions, our growth in net revenue has
outpaced our growth in noninterest
expense. We anticipate continued
improvement as we realize the full
impact of cost savings from the
Brand merger.

loans

Our total loans, including

purchased in our open bank acquisi-
tions or in FDIC-assisted transactions,
collectively referred to as “purchased

loans,” increased 19.2% to approxi-
mately $9.1 billion as of December 31,
2018, compared to $7.6 billion as of
December 31, 2017. The Brand merger
added $1.6 billion in purchased loans
at the acquisition date. Excluding
purchased loans, loans grew 14.3% to
$6.4 billion at December 31, 2018, as
compared to $5.6 billion at December
31, 2017. We remain disciplined in our
pricing and prudent in our underwriting
standards, and all of our credit quality
metrics remain at or near historic lows.

Total deposits increased to $10.1 billion
as of December 31, 2018, from $7.9

On May 1, 2018, C. Mitchell Waycaster
officially became Renasant’s Chief
Executive Officer for both Renasant
Corporation and Rensant Bank.
He retained his title of President of
Renasant Bank, a position he has held
since 2016. E. Robinson McGraw, former
Renasant CEOQ, transitioned to Executive
Chairman for both the company and
the bank.

In addition, Kevin D. Chapman, Renas-
ant's Chief Financial Officer, added the
title and duties of Chief Operating
Officer to his position while retaining
his responsibilities as CFO.

Renasant’s mobile payment solutions, including Zelle®, Masterpass®, Apple
Pay®, Apple Pay Cash® and Google Pay™, allow Renasant clients to make
payments to merchants and to other individuals, all right from their Apple® or

Android™ device.

Zelleis wholly owned by Early Warning Services, LLC and is used herein under license.
Masterpass is a trademark of Mastercard International Incorporated.
Apple, Apple Pay and Apple Pay Cash are registered trademarks of Apple Inc.

Google Pay and Android are trademarks of Google LLC.
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“In accordance with our company's { fide g N
previously announced succession plan, , 7 =
it is with full confidence and great f,s0AQ WELCON
enthusiasm that the board and | pass — RENASANT
the leadership torch to Mitch as our 5§§ CORPORATION

new CEO and Kevin as our new COO.
Renasant is in very capable hands with
these gentlemen at the helm, and we
believe their proven leadership will
help guide Renasant in continuing to be
one of the best companies in the south-
east," said McGraw. "On behalf of our
shareholders, board and associates,
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we congratulate Mitch and Kevin on /& : -

their well-deserved promotions and ¥ =

look forward to working with them in s R ——
their new leadership roles.” —



billion as of December 31, 2017. The
Brand merger added $1.7 billion in
deposits at the acquisition date.
Non-interest bearing deposits averaged
$2.0billion, or 22.8% of average deposits,
for 2018, compared to $1.7 billion, or
22.6% of average deposits, for 2017.

Capital

As of December 31, 2018, our Tier 1
leverage capital ratio was 10.11%,
Common Equity Tier 1 ratio was 11.05%,
Tier 1 risk-based capital ratio was
12.10% and total risk-based capital ratio
was 14.12%. Our Tangible common
equity ratio was 8.92% as of December
31, 2018, compared to 9.56% as of
December 31, 2017. All regulatory ratios
exceed the minimums required to be
considered “well-capitalized.”

RENASANT
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Looking Forward

With the integration of Brand’s opera-
tions and team members now complete,
we begin 2019 with a renewed focus on
understanding and meeting our clients’
needs and continuing to deliver a
first-class lineup of products and
services. Our efforts earned us the
designation of “Best Bank in the South”
by Time Magazine's Money.com in 2018,
and we're going to make every effort to
earn this distinction in 2019.

TIME MAGAZINE'S MONEY.COM

BEST BANK
IN THE SOUTH

FOOTPRINT

GEORGIA

“.

FLORIDA

2

As our company has produced another
year of record earnings and enters its
115th year of service to our associates,
clients, community and shareholders,
we remain confident in our ability to
continue to perform at a high level.
We have the talent, locations and
products to continue to successfully
serve our clients, but beyond these, we
believe the relationships we build and
solutions we provide through under-
standing first and then meeting the
needs of our clients puts us in a strong
position to be the financial services
provider of choice in each community
we serve.

On behalf of Renasant Corporation,
we thank you for your investment in
our company, and we look forward to
the year ahead as we continue to
provide long term value for you, our
respected shareholder.

Sincerely,

Cotpnm P20 S

E. Robinson McGraw
Executive Chairman of the Board

W

C. Mitchell Waycaster
President & Chief Executive Officer
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Telephone: (800) 680-1601 Tuesday, April 23, 2019, at symbol RNST.
Facsimile: (662) 680-1234 corporate headquarters, STOCK TRANSFER AGENT
www.renasant.com 209 Troy Street, Computershare Inc. INDEPENDENT
www.renasantbank.com  Tupelo, Mississippi. 250 Royall Street AUDITORS
Canton, MA 02021 Horne LLP
Suite 400
Ridgeland, MS 39157

ANNUAL MEETING
Renasant Corporation’s
Annual Meeting of
Shareholders will be
held at 1:30 p.m., CDT,

FINANCIAL INFORMATION
Analysts and investors
seeking financial information
about Renasant Corporation
may contact Kevin Chapman.

STOCK LISTING

Renasant Corporation’s
common stock is traded
on the NASDAQ Global
Select Market under the

FINANCIAL
PUBLICATIONS
Additional copies of
Renasant’s Annual Report,
Form 10-K and other
corporate publications are
available on request
through www.prars.com or
www.renasant.com, or by
contacting John Oxford,

1020 Highland Colony Pkwy.  director of marketing.

FORWARD-LOOKING STATEMENT
This summary annual report may contain forward-looking statements regarding Renasant Corporation as defined by the federal securities laws.
Statements preceded by, followed by or that otherwise include the words “believes,” “expects,” “anticipates,” “intends,” “estimates,” “plans,” “may
increase,” “may fluctuate,” “will likely result,” and similar expressions, or future or conditional verbs such as “will,” “should,” “would,” and “could,” are
generally forward-looking in nature and not historical facts. All forward-looking statements involve risk and uncertainty, and actual results could differ
from the anticipated results or other expectations expressed in the forward-looking statements, and such differences could be material. A discussion of
factors that could cause actual results to differ materially from those expressed in the forward-looking statements is included in Renasant Corporation’s
filings with the United States Securities and Exchange Commission. Renasant Corporation expressly disclaims any obligation to update any forward-look-

ing statements, all of which are expressly qualified by the statements above.



FINANCIAL HIGHLIGHTS

Net Interest Income
in Thousands

2018
2017
2016
2015
2014
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in Millions

2018
2017
2016
2015
2014

2018
2017
2016
2015
2014

Noninterest Income
in Thousands

2018
2017
2016
2015
2014

in Millions
2018
2017
2016
2015
2014

Net Charge-Offs

to Average Loans

2018 - 0.05%
2017 [ 0.06%

2016
2015
2014
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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-K

Annual Report Pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934
For the fiscal year ended December 31, 2018

Commission file number 001-13253

RENASANT CORPORATION

(Exact name of registrant as specified in its charter)

Mississippi 64-0676974
(State or other jurisdiction of (LR.S. Employer
incorporation or organization) Identification No.)
209 Troy Street, Tupelo, Mississippi 38804-4827
(Address of principal executive offices) (Zip Code)
Registrant’s telephone number, including area code (662) 680-1001
Securities registered pursuant to Section 12(b) of the Act:
Title of each class Name of each exchange on which registered
Common Stock, $5.00 par value The NASDAQ Global Select Market

Securities registered pursuant to Section 12(g) of the Act: None
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act. Yes M No O
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act. Yes O No ™M

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days. Yes M No [

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted pursuant to Rule
405 of Regulation S-T during the preceding 12 months (or for such shorter period that the registrant was required to submit such files).
Yes ¥I No O

Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K is not contained herein, and will not be contained,
to the best of registrant’s knowledge, in definitive proxy or information statements incorporated by reference in Part III of this Form 10-K or

any amendment to this Form 10-K. O

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting company,

or an emerging growth company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting company,” and “emerging
growth company,” in Rule 12b-2 of the Exchange Act.
Large accelerated filer M Accelerated filer O
Non-accelerated filer O Smaller reporting company O

Emerging growth company O

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with
any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act.

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act). Yes[O No™

As of June 30,2018, the aggregate market value of the registrant’s common stock, $5.00 par value per share, held by non-affiliates of the registrant,
computed by reference to the last sale price as reported on The NASDAQ Global Select Market for such date, was $2,191,549,020.

As of February 22, 2019, 58,569,904 shares of the registrant’s common stock, $5.00 par value per share, were outstanding.
DOCUMENTS INCORPORATED BY REFERENCE

Portions of the Proxy Statement for the 2019 Annual Meeting of Shareholders of Renasant Corporation are incorporated by reference into Part
III of this Form 10-K.
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PART I

This Annual Report on Form 10-K may contain or incorporate by reference statements regarding Renasant Corporation (referred
to herein as the “Company”, “we”, “our”, or “us”) that constitute “forward-looking statements” within the meaning of Section
27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended. Such forward-
looking statements usually include words such as “expects,” “projects,” “proposes,” “anticipates,” “believes,” “intends,”
“estimates,” “strategy,” “plan,” “potential,” “possible,” “approximately,” “should” and variations of such words and other similar
expressions. The forward-looking statements in, or incorporated by reference into, this report reflect our current assumptions and
estimates of, among other things, future economic circumstances, industry conditions, business strategy and decisions, Company
performance and financial results. Management believes its assumptions and estimates are reasonable, but they are all inherently
subject to significant business, economic and competitive risks and uncertainties, many beyond management’s control, that could
cause the Company’s actual results and experience to differ from the anticipated results and expectations indicated or implied in
such forward-looking statements. Such differences may be material. Investors are cautioned that any such forward-looking
statements are not guarantees of future performance and, accordingly, investors should not place undue reliance on these forward-

looking statements, which speak only as of the date they are made.
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Important factors currently known to management that could cause actual results to differ materially from those in forward-looking
statements include the following risks (which are addressed in more detail in Item 1A, Risk Factors, of this Form 10-K):

» the Company’s ability to efficiently integrate acquisitions into its operations, retain the customers of these businesses,
grow the acquired operations and realize the cost savings expected from an acquisition to the extent and in the timeframe
anticipated by management, including with respect to the Company’s recently-completed acquisition of Brand Group
Holdings, Inc.;

» the effect of economic conditions and interest rates on a national, regional or international basis;
* timing and success of the implementation of changes in operations to achieve enhanced earnings or effect cost savings;

* competitive pressures in the consumer finance, commercial finance, insurance, financial services, asset management,
retail banking, mortgage lending and auto lending industries;

» the financial resources of, and products available to, competitors;

» changes in laws and regulations as well as changes in accounting standards;
» changes in policy by regulatory agencies;

» changes in the securities and foreign exchange markets;

+ the Company’s potential growth, including its entrance or expansion into new markets, and the need for sufficient capital
to support that growth;

» changes in the quality or composition of the Company’s loan or investment portfolios, including adverse developments
in borrower industries or in the repayment ability of individual borrowers;

» an insufficient allowance for loan losses as a result of inaccurate assumptions;

»  general economic, market or business conditions, including the impact of inflation;

» changes in demand for loan products and financial services;

»  concentration of credit exposure;

» changes or the lack of changes in interest rates, yield curves and interest rate spread relationships;

* increased cybersecurity risk, including potential network breaches, business disruptions or financial losses;
* natural disasters and other catastrophic events in the Company’s geographic area;

» the impact, extent and timing of technological changes; and

*  other circumstances, many of which are beyond management’s control.

The Company expressly disclaims any obligation to update or revise forward-looking statements to reflect changed assumptions
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or estimates, the occurrence of unanticipated events or changes to future operating results that occur after the date the forward-
looking statements are made.

The information set forth in this Annual Report on Form 10-K is as of February 22, 2019, unless otherwise indicated herein.
ITEM 1. BUSINESS
General

Renasant Corporation, a Mississippi corporation incorporated in 1982, owns and operates Renasant Bank, a Mississippi banking
corporation with operations in Mississippi, Tennessee, Alabama, Florida and Georgia, and Renasant Insurance, Inc., a Mississippi
corporation with operations in Mississippi. Renasant Insurance, Inc. is a wholly-owned subsidiary of Renasant Bank. Renasant
Bank is referred to herein as the “Bank,” and Renasant Insurance, Inc. is referred to herein as “Renasant Insurance.”

Our vision is to be the financial services advisor and provider of choice in each community we serve. With this vision in mind,
management has organized the branch banks into community banks using a franchise concept. The franchise approach empowers
community bank presidents to execute their own business plans in order to achieve our vision. Specific performance measurement
tools are available to assist these presidents in determining the success of their plan implementation. A few of the ratios used in
measuring the success of their business plan include:

— return on average assets — net interest margin and spread

— the efficiency ratio — fee income shown as a percentage of loans and deposits
— loan and deposit growth — the volume and pricing of deposits

— net charge-offs to average loans — the percentage of loans past due and nonaccruing

While we have preserved decision-making at a local level, we have centralized our legal, accounting, investment, risk management,
loan review, human resources, audit and data processing/operations functions. The centralization of these functions enables us to
maintain consistent quality and achieve certain economies of scale.

Our vision is further validated through our core values. These values include (1) employees are our greatest assets, (2) quality is
not negotiable and (3) clients’ trust is foremost. Centered on these values was the development of five objectives that are the focal
point of our strategic plan. Those objectives include: (1) client satisfaction and development, (2) financial soundness and
profitability, (3) growth, (4) employee satisfaction and development and (5) shareholder satisfaction and development.

Members of our Board of Directors also serve as members of the Board of Directors of the Bank (which has a broader membership
than the Company board). Responsibility for the management of the Bank remains with the Board of Directors and officers of the
Bank; however, management services rendered by the Company to the Bank are intended to supplement internal management and
expand the scope of banking services normally offered by the Bank.

Acquisition of Brand Group Holdings, Inc.

On September 1, 2018, the Company completed its acquisition by merger of Brand Group Holdings, Inc. (“Brand”), a bank holding
company headquartered in Atlanta, Georgia and the parent company of The Brand Banking Company (“Brand Bank™), a Georgia
banking corporation. On the same date, Brand Bank merged with and into Renasant Bank. On the closing date of the acquisition,
Brand operated thirteen banking locations throughout the greater Atlanta metropolitan area. The Company issued 9,306,477 shares
of common stock and paid approximately $21.9 million to Brand shareholders, excluding cash paid for fractional shares, and paid
approximately $17.2 million, net of tax benefit, to Brand stock option holders for 100% of the voting equity in Brand in a transaction
valued at approximately $474 million. Including the effect of purchase accounting adjustments, the Company acquired assets with
a fair value of $2.3 billion which included loans held for investment and loans held for sale with a fair value of $1.6 billion, and
assumed liabilities with a fair value of $1.9 billion, including deposits with a fair value of $1.7 billion. At the acquisition date,
approximately $321.9 million of goodwill and $27.5 million of core deposit intangible assets were recorded. The Company is
finalizing the fair values of the assets acquired and liabilities assumed as part of the acquisition; accordingly, the foregoing amounts
remain subject to change.

Acquisition of Metropolitan BancGroup, Inc.

On July 1, 2017, the Company completed its acquisition by merger of Metropolitan BancGroup, Inc. (“Metropolitan™), a bank
holding company headquartered in Ridgeland, Mississippi and the parent of Metropolitan Bank, a Mississippi banking corporation.
On the same date, Metropolitan Bank merged with and into Renasant Bank. On the closing date of the acquisition, Metropolitan
operated eight banking locations in Nashville and Memphis, Tennessee and the Jackson, Mississippi Metropolitan Statistical Area.
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The Company issued 4,883,182 shares of its common stock and paid $4.8 million to Metropolitan stock option holders, net of tax
benefit, for 100% of the voting equity interest in Metropolitan in a transaction valued at $219.5 million. Including the effect of
purchase accounting adjustments, the Company acquired assets with a fair value of $1.4 billion, including loans held for investment
and loans held for sale with a fair value of $967.8 million, and assumed liabilities with a fair value of $1.1 billion, including
deposits with a fair value of $942.1 million. At the acquisition date, approximately $140.5 million of goodwill and $7.0 million
of core deposit intangible assets were recorded.

Operations

The Company has three reportable segments: a Community Banks segment, an Insurance segment and a Wealth Management
segment.

Neither we, the Bank nor Renasant Insurance have any foreign operations.
Operations of Community Banks

Substantially all of our business activities are conducted through, and substantially all of our assets and revenues are derived from,
the operations of our community banks, which offer a complete range of banking and financial services to individuals and to small
to medium-size businesses. As described in more detail below, these services include checking and savings accounts, business
and personal loans, interim construction loans, specialty commercial lending, as well as safe deposit and night depository facilities.
Automated teller machines are located throughout our market area. Our Online and Mobile Banking products and our call center
also provide 24-hour banking services.

As of December 31, 2018, we had 199 banking, insurance and wealth management offices located throughout our markets in
Mississippi, Tennessee, Alabama, Florida and Georgia.

Lending Activities. Income generated by our lending activities, in the form of both interest income and loan-related fees, comprises
a substantial portion of our revenue, accounting for approximately 68.52%, 66.16% and 67.92% of our total gross revenues in
2018,2017 and 2016, respectively. Total gross revenues consist of interest income on a fully taxable equivalent basis and noninterest
income. Our lending philosophy is to minimize credit losses by following strict credit approval standards, diversifying our loan
portfolio by both type and geography and conducting ongoing review and management of the loan portfolio. Loans are originated
through our traditional community banking model based on customer need. Customer needs are met either through our commercial
or personal banking lending groups depending on the relationship and type of service or product desired. Our commercial lending
group provides banking services to corporations or other business customers and originates loans for general corporate purposes,
such as financing for commercial and industrial projects or income producing commercial real estate. Also included in our
commercial lending group are experienced lenders within our specialty lines of business, which consist of our asset-based lending,
Small Business Administration lending, healthcare, factoring, and equipment lease financing banking groups. Our personal banking
group provides small consumer installment loans, residential real estate loans, lines of credit and construction financing and
originates conventional first and second mortgages.

The following is a description of each of the principal types of loans in our loan portfolio, the relative risk of each type of loan
and the steps we take to reduce credit risk. Our loans are primarily generated within the market areas where our branches are
located.

— Commercial, Financial and Agricultural Loans. Commercial, financial and agricultural loans (referred to as “commercial
loans”), which accounted for approximately 14.27% of our total loans at December 31, 2018, are customarily granted to established
local business customers in our market area on a fully collateralized basis to meet their credit needs. The terms and loan structure
are dependent on the collateral and strength of the borrower. The loan-to-value ratios range from 50% to 85%, depending on the
type of collateral. Terms are typically short term in nature and are commensurate with the secondary source of repayment that
serves as our collateral.

Although commercial loans may be collateralized by equipment or other business assets, the repayment of this type of loan depends
primarily on the creditworthiness and projected cash flow of the borrower (and any guarantors). Thus, the chief considerations
when assessing the risk of a commercial loan are the local business borrower’s ability to sell its products and services, thereby
generating sufficient operating revenue to repay us under the agreed upon terms and conditions, and the general business conditions
of the local economy. The liquidation of collateral is considered a secondary source of repayment. Another source of repayment
are guarantors of the loan, if any. To manage these risks, the Bank’s policy is to secure its commercial loans with both the assets
of the borrowing business and any other additional collateral and guarantees that may be available. In addition, we actively monitor
certain financial measures of the borrower, including advance rate, cash flow, collateral value and other appropriate credit factors.
We use commercial loan credit scoring models for smaller size commercial loans.



— Real Estate — 1-4 Family Mortgage. We are active in the real estate — 1-4 family mortgage area (referred to as “residential real
estate loans”), with approximately 30.78% of our total loans at December 31, 2018, being residential real estate loans. We offer
both first and second mortgages on residential real estate. Loans secured by residential real estate in which the property is the
principal residence of the borrower are referred to as “primary” 1-4 family mortgages. Loans secured by residential real estate in
which the property is rented to tenants or is not the principal residence of the borrower are referred to as “rental/investment” 1-4
family mortgages. We also offer loans for the preparation of residential real property prior to construction (referred to in this
Annual Report as “residential land development loans”). In addition, we offer home equity loans or lines of credit and term loans
secured by first and second mortgages on the residences of borrowers who elect to use the accumulated equity in their homes for
purchases, refinances, home improvements, education and other personal expenditures. Both fixed and variable rate loans are
offered with competitive terms and fees. Originations of residential real estate loans are generated through retail efforts in our
branches or originations by or referrals from our mortgage operations, via our correspondent relationships with other financial
institutions, and online through our Renasant Consumer Direct channel. We attempt to minimize the risk associated with residential
real estate loans by strictly scrutinizing the financial condition of the borrower; typically, we also limit the maximum loan-to-
value ratio.

We retain residential real estate loans for our portfolio when the Bank has sufficient liquidity to fund the needs of established
customers and when rates are favorable to retain the loans. Retained portfolio loans are made primarily through the Bank’s
adjustable-rate mortgage product offerings.

We also originate residential real estate loans with the intention of selling them in the secondary market to third party private
investors or directly to government sponsored entities. When these loans are sold, we either release or retain the related servicing
rights, depending on a number of factors, such as the pricing of such loans in the secondary market, fluctuations in interest rates
that would impact the profitability of the loans and other market-related conditions. Residential real estate originations to be sold
are sold either on a “best efforts” basis or under a “mandatory delivery” sales agreement. Under a “best efforts” sales agreement,
residential real estate originations are locked in at a contractual rate with third party private investors or directly with government
sponsored agencies, and we are obligated to sell the mortgages to such investors only if the mortgages are closed and funded. The
risk we assume is conditioned upon loan underwriting and market conditions in the national mortgage market. Under a “mandatory
delivery” sales agreement, the Company commits to deliver a certain principal amount of mortgage loans to an investor at a
specified price and delivery date. Penalties are paid to the investor if we fail to satisfy the contract. The Company does not actively
market or originate subprime mortgage loans.

With respect to second lien home equity loans or lines of credit, which inherently carry a higher risk of loss upon default, we limit
our exposure by limiting these types of loans to borrowers with high credit scores.

— Real Estate — Commercial Mortgage. Our real estate — commercial mortgage loans (“commercial real estate loans”) represented
approximately 44.60% of our total loans at December 31, 2018. Included in this portfolio are loans in which the owner develops
a property with the intention of locating its business there. These loans are referred to as “owner-occupied” commercial real estate
loans. Payments on these loans are dependent on the successful development and management of the business as well as the
borrower’s ability to generate sufficient operating revenue to repay the loan. The Bank mitigates the risk that our estimate of value
will prove to be inaccurate by having sufficient sources of secondary repayment as well as guarantor support. In some instances,
in addition to our mortgage on the underlying real estate of the business, our commercial real estate loans are secured by other
non-real estate collateral, such as equipment or other assets used in the business.

In addition to owner-occupied commercial real estate loans, we offer loans in which the owner develops a property where the
source of repayment of the loan will come from the sale or lease of the developed property, for example, retail shopping centers,
hotels, storage facilities, etc. These loans are referred to as “non-owner occupied” commercial real estate loans. We also offer
commercial real estate loans to developers of commercial properties for purposes of site acquisition and preparation and other
development prior to actual construction (referred to in this Annual Report as “commercial land development loans™). Non-owner
occupied commercial real estate loans and commercial land development loans are dependent on the successful completion of the
project and may be affected by adverse conditions in the real estate market or the economy as a whole.

We seek to minimize risks relating to all commercial real estate loans by limiting the maximum loan-to-value ratio and strictly
scrutinizing the financial condition of the borrower, the quality of the collateral, the management of the property securing the loan
and, where applicable, the financial strength of the tenant occupying the property. Loans are usually structured either to fully
amortize over the term of the loan or to balloon after the third year or fifth year of the loan, typically with an amortization period
not to exceed 20 years. We also actively monitor such financial measures as advance rate, cash flow, collateral value and other
appropriate credit factors. We generally obtain loan guarantees from financially capable parties to the transaction based on a review
of the guarantor’s financial statements.



— Real Estate — Construction. Our real estate — construction loans (“construction loans”) represented approximately 8.15% of
our total loans at December 31, 2018. Our construction loan portfolio consists of loans for the construction of single family
residential properties, multi-family properties and commercial projects. Maturities for construction loans generally range from 9
to 12 months for residential property and from 12 to 24 months for non-residential and multi-family properties. Similar to non-
owner occupied commercial real estate loans, the source of repayment of a construction loan comes from the sale or lease of
newly-constructed property, although often construction loans are repaid with the proceeds of a commercial real estate loan that
we make to the owner or lessor of the newly-constructed property.

Construction lending entails significant additional risks compared to residential real estate or commercial real estate lending,
including the risk that loan funds are advanced upon the security of the property under construction, which is of uncertain value
prior to the completion of construction. The risk is to evaluate accurately the total loan funds required to complete a project and
to ensure proper loan-to-value ratios during the construction phase. We address the risks associated with construction lending in
a number of ways. As a threshold matter, we limit loan-to-value ratios to 85% of when-completed appraised values for owner-
occupied and investor-owned residential or commercial properties. We monitor draw requests either internally or with the assistance
of a third party, creating an additional safeguard that ensures advances are in line with project budgets.

— Installment Loans to Individuals. Installment loans to individuals (or “consumer loans”), which represented approximately
1.52% of our total loans at December 31, 2018, are granted to individuals for the purchase of personal goods. Loss or decline of
income by the borrower due to unplanned occurrences represents the primary risk of default to us. In the event of default, a shortfall
in the value of the collateral may pose a loss to us in this loan category. Before granting a consumer loan, we assess the applicant’s
credit history and ability to meet existing and proposed debt obligations. Although the applicant’s creditworthiness is the primary
consideration, the underwriting process also includes a comparison of the value of the collateral, if any, to the proposed loan
amount. We obtain a lien against the collateral securing the loan and hold title until the loan is repaid in full.

— Equipment Financing and Leasing. Equipment financing loans (or “lease financing loans”), which represented approximately
0.68% of our total loans at December 31, 2018, are granted to provide capital to businesses for commercial equipment needs.
These loans are generally granted for periods ranging between two and five years at fixed rates of interest. Loss or decline of
income by the borrower due to unplanned occurrences represents the primary risk of default to us. In the event of default, a shortfall
in the value of the collateral may pose a loss to us in this loan category. We obtain a lien against the collateral securing the loan
and hold title (if applicable) until the loan is repaid in full. Transportation, manufacturing, healthcare, material handling, printing
and construction are the industries that typically obtain lease financing. In addition, we offer a product tailored to qualified not-
for-profit customers that provides real estate financing at tax-exempt rates.

Addressing Lending Risks. To protect against the risks associated with fluctuations in economic conditions within the Bank’s
footprint, management has implemented a strategy to proactively monitor the risk to the Company presented by the Bank’s loan
portfolio as a whole. First, we purposefully manage the loan portfolio to avoid excessive concentrations in any particular loan
category. Our goal is to structure the loan portfolio so that it is comprised of approximately one-third commercial loans and owner-
occupied commercial real estate loans, one-third non-owner occupied commercial real estate loans and one-third residential real
estate loans and consumer loans. Construction and land development loans are allocated between the commercial real estate and
residential real estate categories based on the property securing the loan. With respect to construction and land development loans
in particular, management monitors whether the allocation of these loans across geography and asset type heightens the general
risk associated with these types of loans. We also monitor concentrations in our construction and land development loans based
on regulatory guidelines promulgated by banking regulators which include evaluating the aggregate value of these loans as a
percentage of our risk-based capital (this is referred to as the “100/300 Test” and is discussed in more detail under the “Supervision
and Regulation” heading below) as well as monitoring loans considered to be high volatility commercial real estate. A further
discussion of the risk reduction policies and procedures applicable to our lending activities can be found in Item 7, Management’s
Discussion and Analysis of Financial Condition and Results of Operations, under the heading “Risk Management — Credit Risk
and Allowance for Loan Losses.”

Investment Activities. We acquire investment securities to provide a source for meeting our liquidity needs as well as to supply
securities to be used in collateralizing certain deposits and other types of borrowings. We primarily acquire mortgage-backed
securities and collateralized mortgage obligations issued by government-sponsored entities such as FNMA, FHLMC and GNMA
(colloquially known as “Fannie Mae,” “Freddie Mac” and “Ginnie Mae,” respectively) as well as municipal securities. Generally,
cash flows from maturities and calls of our investment securities that are not used to fund loan growth are reinvested in investment
securities. We also hold investments in pooled trust preferred securities. At December 31, 2018, all of the Company’s investment
securities were classified as available for sale.

Investment income generated by our investment activities, both taxable and tax-exempt, accounted for approximately 5.38%,
6.48% and 6.98% of our total gross revenues in 2018, 2017 and 2016, respectively.



Deposit Services. We offer a broad range of deposit services and products to our consumer and commercial clients. Through our
community branch networks, we offer consumer checking accounts with free online and mobile banking, which includes bill pay
and transfer features, peer-to-peer payment, interest bearing checking, money market accounts, savings accounts, certificates of
deposit, individual retirement accounts and health savings accounts.

For our commerecial clients, we offer a competitive suite of cash management products which include, but are not limited to, remote
deposit capture, account reconciliation with CD-ROM statements, electronic statements, positive pay, ACH origination and wire
transfer, wholesale and retail lockbox, investment sweep accounts, enhanced business Internet banking, outbound data exchange
and multi-bank reporting.

The deposit services we offer accounted for approximately 9.52%, 10.57% and 10.78% of our total gross revenues in 2018, 2017
and 2016, respectively, in the form of fees for deposit services. The deposits held by the Bank have been primarily generated
within the market areas where our branches are located.

Operations of Wealth Management

Through the Wealth Management segment, we offer a wide variety of fiduciary services and administer (as trustee or in other
fiduciary or representative capacities) qualified retirement plans, profit sharing and other employee benefit plans, personal trusts
and estates. In addition, the Wealth Management segment offers annuities, mutual funds and other investment services through a
third party broker-dealer. For 2018, the Wealth Management segment contributed total revenue of $15.8 million, or 2.59%, of the
Company’s total gross revenues. Wealth Management operations are headquartered in Tupelo, Mississippi, and Birmingham,
Alabama, but our products and services are available to customers in all of our markets through our community banks.

Operations of Insurance

Renasant Insurance is a full-service insurance agency offering all lines of commercial and personal insurance through major
carriers. For 2018, Renasant Insurance contributed total revenue of $10.3 million, or 1.69%, of the Company’s total gross revenues
and operated ten offices - one office each in Ackerman, Brandon, Corinth, Durant, Kosciusko, Louisville, Madison, Oxford,
Starkville and Tupelo, Mississippi.

Competition
Community Banks

Vigorous competition exists in all major product and geographic areas in which we conduct banking business. We compete through
the Bank for available loans and deposits with state, regional and national banks in all of our service areas, as well as savings and
loan associations, credit unions, finance companies, mortgage companies, insurance companies, brokerage firms and investment
companies. All of these numerous institutions compete in the delivery of services and products through availability, quality and
pricing, and many of our competitors are larger and have substantially greater resources than we do, including higher total assets
and capitalization, greater access to capital markets and a broader offering of financial services.

For 2018, we maintained approximately 14% of the market share (deposit base) in our entire Mississippi area, approximately 2%
in our entire Tennessee area, approximately 2% in our entire Alabama area, approximately 2% in our entire Florida area and
approximately 2% in our entire Georgia area.



Certain markets in which we operate have demographics that we believe indicate the possibility of future growth at higher rates
than other markets in which we operate. The following table shows our deposit share in those markets as of June 30, 2018 (which
is the latest date that such information is available):

Available Deposits Deposit
Market (in billions) Share
Mississippi
Tupelo $ 2.4 50.6%
DeSoto County 2.6 13.5%
Oxford 1.2 9.0%
Columbus 1.0 8.7%
Starkville 1.0 31.0%
Jackson 12.6 4.1%
Tennessee
Memphis 26.1 2.4%
Nashville 48.7 1.2%
Maryville 2.1 2.9%
Alabama
Birmingham 34.8 0.7%
Decatur 1.9 18.0%
Huntsville/Madison 7.2 1.5%
Montgomery 6.4 1.1%
Tuscaloosa 3.5 1.4%
Florida
Columbia 1.0 2.5%
Gainesville 4.4 2.2%
Ocala 6.2 2.1%
Georgia
Alpharetta/Roswell 9.0 1.9%
Canton/Woodstock 3.2 5.0%
Cartersville/Cumming 4.0 4.4%
Gwinnett County 17.1 10.6%
Lowndes County 2.0 2.9%

Source: FDIC, as of June 30, 2018
Wealth Management

Our Wealth Management segment competes with other banks, brokerage firms, financial advisers and trust companies, which
provide one or more of the services and products that we offer. Our wealth management operations compete on the basis of available
product lines, rates and fees, as well as reputation and professional expertise. No particular company or group of companies
dominates this industry.

Insurance

We encounter strong competition in the markets in which we conduct insurance operations. Through our insurance subsidiary, we
compete with independent insurance agencies and agencies affiliated with other banks and/or other insurance carriers. All of these
agencies compete in the delivery of personal and commercial product lines. There is no dominant insurance agency in our markets.

Supervision and Regulation
General

The U.S. banking industry is highly regulated under federal and state law. We are a bank holding company registered under the
Bank Holding Company Act of 1956, as amended (the “BHC Act”). As a result, we are subject to supervision, regulation and
examination by the Board of Governors of the Federal Reserve System (the “Federal Reserve”). The Bank is a commercial bank
chartered under the laws of the State of Mississippi; it is not a member of the Federal Reserve System. As a Mississippi non-
member bank, the Bank is subject to supervision, regulation and examination by the Mississippi Department of Banking and
Consumer Finance (the “DBCEF”), as the chartering entity of the bank, and by the FDIC, as the insurer of the Bank’s deposits. As
aresult of this extensive system of supervision and regulation, the growth and earnings performance of the Company and the Bank
are affected not only by management decisions and general and local economic conditions, but also by the statutes, rules, regulations
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and policies administered by the Federal Reserve, the FDIC and the DBCF, as well as by other federal and state regulatory authorities
with jurisdiction over our operations, such as the Consumer Financial Protection Bureau (the “CFPB”).

The bank regulatory scheme has two primary goals: to maintain a safe and sound banking system and to facilitate the conduct of
sound monetary policy. This comprehensive system of supervision and regulation is intended primarily for the protection of the
FDIC’s deposit insurance fund, bank depositors and the public, rather than our shareholders or creditors. To this end, federal and
state banking laws and regulations control, among other things, the types of activities in which we and the Bank may engage,
permissible investments, the level of reserves that the Bank must maintain against deposits, minimum equity capital levels, the
nature and amount of collateral required for loans, maximum interest rates that can be charged, the manner and amount of the
dividends that may be paid, and corporate activities regarding mergers, acquisitions and the establishment of branch offices.

The description below summarizes certain elements of the bank regulatory framework applicable to us and the Bank. This summary
is not, however, intended to describe all laws, regulations and policies applicable to us and the Bank, and the description is qualified
in its entirety by reference to the full text of the statutes, regulations, policies, interpretative letters and other written guidance that
are described below. Further, the following discussion addresses the bank regulatory framework as in effect as of the date of this
Annual Report on Form 10-K. Legislation and regulatory action to revise federal and Mississippi banking laws and regulations,
sometimes in a substantial manner, are continually under consideration by the U.S. Congress, state legislatures and federal and
state regulatory agencies. Accordingly, the following discussion must be read in light of the enactment of any new federal or state
banking laws or regulations or any amendment or repeal of existing laws or regulations, or any change in the policies of the
regulatory agencies with jurisdiction over the Company’s operations, after the date of this Annual Report on Form 10-K.

Supervision and Regulation of Renasant Corporation

General. As a bank holding company registered under the BHC Act, we are subject to the regulation and supervision applicable
to bank holding companies by the Federal Reserve. The BHC Act and other federal laws subject bank holding companies to
particular restrictions on the types of activities in which they may engage and to a range of supervisory requirements and activities,
including regulatory enforcement actions for violations of laws and regulations or engaging in unsafe and unsound banking
practices. The Federal Reserve’s jurisdiction also extends to any company that we directly or indirectly control, such as any non-
bank subsidiaries and other companies in which we own a controlling investment.

Scope of Permissible Activities. Under the BHC Act, we are prohibited from engaging directly or indirectly in activities other
than those of banking, managing or controlling banks or furnishing services to or performing services for our subsidiary banks
and from acquiring a direct or indirect interest in or control of more than 5% of the voting shares of any company that is not a
bank or financial holding company. The principal exception to this prohibition is that we may engage, directly or indirectly
(including through the ownership of shares of another company), in certain activities that the Federal Reserve has found to be so
closely related to banking or managing and controlling banks as to be a proper incident thereto. In making determinations whether
activities are closely related to banking or managing banks, the Federal Reserve must consider whether the performance of such
activities by a bank holding company or its subsidiaries can reasonably be expected to produce benefits to the public, such as
greater convenience, increased competition or gains in efficiency of resources, and whether such public benefits outweigh the
risks of possible adverse effects, such as decreased or unfair competition, conflicts of interest or unsound banking practices.
Currently-permitted activities include, among others, operating a mortgage, finance, credit card or factoring company; providing
certain data processing, storage and transmission services; acting as an investment or financial advisor; acting as an insurance
agent for certain types of credit-related insurance; leasing personal or real property on a nonoperating basis; and providing certain
stock brokerage services.

Pursuant to the amendment to the BHC Act effected by the Financial Services Modernization Act of 1999 (commonly referred to
as the Gramm-Leach Bliley Act, or the “GLB Act”), a bank holding company whose subsidiary deposit institutions are “well
capitalized” and “well managed” may elect to become a “financial holding company” (“FHC”) and thereby engage without prior
Federal Reserve approval in certain banking and non-banking activities that are deemed to be financial in nature or incidental to
financial activity. These “financial in nature” activities include securities underwriting, dealing and market making; organizing,
sponsoring and managing mutual funds; insurance underwriting and agency activities; merchant banking activities; and other
activities that the Federal Reserve has determined to be closely related to banking. No regulatory approval is required for a
financial holding company to acquire a company, other than a bank or savings association, engaged in activities that are financial
in nature or incidental to activities that are financial in nature, as determined by the Federal Reserve. We have not elected to
become an FHC.

A dominant theme of the GLB Act is functional regulation of financial services, with the primary regulator of the Company or its
subsidiaries being the agency that traditionally regulates the activity in which the Company or its subsidiaries wish to engage. For
example, the Securities and Exchange Commission (“SEC”) regulates bank holding company securities transactions, and the
various banking regulators oversee banking activities.



Capital Adequacy Guidelines. The Federal Reserve has adopted risk-based capital guidelines for bank holding companies. The
risk-based capital guidelines are designed to make regulatory capital requirements more sensitive to differences in risk profiles
among banks and bank holding companies, to factor off-balance sheet exposure into the assessment of capital adequacy, to minimize
disincentives for holding liquid, low-risk assets and to achieve greater consistency in the evaluation of the capital adequacy of
major banking organizations worldwide. Under these guidelines, assets and off-balance sheet items are assigned to broad risk
categories, each with appropriate weights. The resulting capital ratios represent capital as a percentage of total risk-weighted
assets and off-balance sheet items. These requirements apply on a consolidated basis to bank holding companies with consolidated
assets of $500 million, such as the Company. In addition to the risk-based capital guidelines, the Federal Reserve has adopted a
minimum Tier 1 capital (leverage) ratio, under which a bank holding company must maintain a minimum level of Tier 1 capital
to average total consolidated assets of at least 4%.

The capital requirements applicable to the Company are substantially similar to those imposed on the Bank under FDIC regulations,
described below under the heading “Supervision and Regulation of Renasant Bank - Capital Adequacy Guidelines.”

Payment of Dividends; Source of Strength. Under Federal Reserve policy, in general a bank holding company should pay dividends
only when (1) its net income available to shareholders over the last four quarters (net of dividends paid) has been sufficient to
fully fund the dividends, (2) the prospective rate of earnings retention appears to be consistent with the capital needs and overall
current and prospective financial condition of the bank holding company and its subsidiaries and (3) the bank holding company
will continue to meet minimum regulatory capital adequacy ratios after giving effect to the dividend.

In addition, a bank holding company is required to serve as a source of financial strength to its subsidiary banks. This means that
we are expected to use available resources to provide adequate financial resources to the Bank, including during periods of financial
stress or adversity, and to maintain the financial flexibility and capital-raising capacity to obtain additional resources for assisting
the Bank where necessary. In addition, any capital loans that we make to the Bank are subordinate in right of payment to deposits
and to certain other indebtedness of the Bank. In the event of our bankruptcy, any commitment by us to a federal bank regulatory
agency to maintain the capital of the Bank will be assumed by the bankruptcy trustee and entitled to a priority of payment.

Acquisitions by Bank Holding Companies. The BHC Act requires every bank holding company to obtain the prior approval of
the Federal Reserve before it acquires all or substantially all of the assets of any bank, merges or consolidates with another bank
holding company or acquires ownership or control of any voting shares of any bank if after such acquisition it would own or
control, directly or indirectly, more than 5% of the voting shares of such bank. The Federal Reserve will not approve any acquisition,
merger or consolidation that would have a substantially anti-competitive effect, unless the anti-competitive impact of the proposed
transaction is clearly outweighed by a greater public interest in meeting the convenience and needs of the community to be served.
The Federal Reserve also considers capital adequacy and other financial and managerial resources and future prospects of the
companies and the banks concerned, together with the convenience and needs of the community to be served and the record of
the bank holding company and its subsidiary bank(s) in combating money laundering activities. Finally, in order to acquire banks
located outside of their home state, a bank holding company and its subsidiary institutions must be “well capitalized” and “well
managed.” In addition, as detailed in “Scope of Permissible Activities” above, we cannot acquire direct or indirect control of more
than 5% of the voting shares of a company engaged in non-banking activities.

Control Acquisitions. Federal and state laws, including the BHC Act and the Change in Bank Control Act, also impose prior notice
or approval requirements and ongoing regulatory requirements on any investor that seeks to acquire direct or indirect “control”
of an FDIC-insured depository institution or bank holding company. “Control” of a depository institution is a facts and
circumstances analysis, but generally an investor is deemed to control a depository institution or other company if the investor
owns or controls 25% or more of any class of voting securities. Ownership or control of 10% or more of any class of voting
securities, where either the depository institution or company is a public company or no other person will own or control a greater
percentage of that class of voting securities after the acquisition, is also presumed to result in the investor controlling the depository
institution or other company, although this is subject to rebuttal.

Anti-Tying Restrictions. Bank holding companies and their affiliates are prohibited from tying the provision of certain services,
such as extensions of credit, to other nonbanking services offered by a bank holding company or its affiliates.

Sarbanes-Oxley Act of 2002. The Sarbanes-Oxley Act of 2002 generally established a comprehensive framework to modernize
and reform the oversight of public company auditing, improve the quality and transparency of financial reporting by those companies
and strengthen the independence of auditors. Among other things, the legislation:




- Created the Public Company Accounting Oversight Board, which is empowered to set auditing, quality control and
ethics standards, to inspect registered public accounting firms, to conduct investigations and to take disciplinary actions,
subject to SEC oversight and review;

- Strengthened auditor independence from corporate management by, among other things, limiting the scope of consulting
services that auditors can offer their public company audit clients;

- Heightened the responsibility of public company directors and senior managers for the quality of the financial reporting
and disclosure made by their companies. A number of provisions to deter wrongdoing by corporate management were
also adopted,

- Imposed a number of new corporate disclosure requirements; and

- Imposed a range of new criminal penalties for fraud and other wrongful acts, as well as extended the period during
which certain types of lawsuits can be brought against a company or its insiders.

Heightened Requirements for Bank Holding Companies with $10 Billion or More in Assets. Various federal banking laws and
regulations, including rules adopted by the Federal Reserve pursuant to the requirements of the Dodd-Frank Wall Street Reform
and Consumer Protection Act of 2010 (the “Dodd-Frank Act”), impose heightened requirements on certain large banks and bank
holding companies, including those with at least $10 billion in total consolidated assets. Although the Economic Growth, Regulatory
Relief, and Consumer Protection Act enacted in May 2018 resulted in a number of the Dodd-Frank Act requirements no longer
being applicable to banks of our size, such as the requirement to conduct stress testing and to establish a risk committee, we had
already begun developing policies and procedures to comply with the Dodd-Frank Act rules well before the Company approached
$10 billion in assets. For example, we established an Enterprise Risk Management Committee tasked with monitoring the risks
identified by other Company and Bank committees in the context of the impact of each identified risk on other identified risks
and ultimately on the Company as a whole. We also implemented new controls and procedures related to stress testing. These
actions enhanced the Company’s risk oversight practices. The recent legislation did not eliminate the Dodd-Frank Act provision
requiring that the Company be examined for compliance with federal consumer protection laws primarily by the CFPB now that
it has over $10 billion in assets.

Supervision and Regulation of the Bank

General. As a Mississippi-chartered bank, the Bank is subject to the regulation and supervision of the Mississippi Department of
Banking and Consumer Finance. As an FDIC-insured institution that is not a member of the Federal Reserve, the Bank is subject
to the regulation and supervision of the FDIC. The regulations of the FDIC and the DBCF affect virtually all of the Bank’s
activities, including the minimum levels of capital, the ability to pay dividends, mergers and acquisitions, borrowing and the ability
to expand through new branches or acquisitions and various other matters.

Insurance of Deposits. The deposits of the Bank are insured through the Deposit Insurance Fund (the “DIF”) up to $250,000 for
most accounts. The FDIC administers the DIF, and the FDIC must by law maintain the DIF at an amount equal to a specified
percentage of the estimated annual insured deposits or assessment base. The minimum designated reserve ratio of the DIF is
currently 1.15% of total insured deposits, but this ratio will increase to 1.35% by September 30, 2020. The FDIC must offset the
effect of this increase for banks with assets less than $10 billion, meaning that banks above such asset threshold, such as the Bank,
will bear the cost of the increase.

To fund the DIF, FDIC-insured banks are required to pay deposit insurance assessments to the FDIC on a quarterly basis. The
amount of an institution’s assessment is based on its average consolidated total assets less its average tangible equity during the
assessment period. As to the rate, it is based on our risk classification. An institution’s risk classification is assigned based on its
capital levels and the level of supervisory concern that the institution poses to the regulators. The higher an institution’s risk
classification, the higher its assessment rate (on the assumption that such institutions pose a greater risk of loss to the DIF). In
addition, the FDIC can impose special assessments in certain instances. Now that we have reported assets in excess of $10 billion
for four consecutive quarters, our assessment rate is based not only on our risk classification but also incorporates forward-looking
measures. Also, we are subject to a surcharge designed to increase the DIF to specified levels.

In addition to assessments to fund the DIF, all institutions with deposits insured by the FDIC must pay assessments to fund interest
payments on bonds issued by the Financing Corporation, a mixed-ownership government corporation established as a financing
vehicle for the Federal Savings & Loan Insurance Corporation. The assessment rate for the first quarter of fiscal 2019 is .0014%
of insured deposits and is adjusted quarterly. These assessments will continue until the bonds mature in 2019 (the corporation’s
ability to issue new debt has been terminated).

The FDIC may terminate the deposit insurance of any insured depository institution, including the Bank, if it determines after a
hearing that the institution has engaged or is engaging in unsafe or unsound practices, is in an unsafe or unsound condition to
continue operations or has violated any applicable law, regulation, order or any condition imposed by an agreement with the FDIC.
For an institution with no tangible capital, deposit insurance may be temporarily suspended during the hearing process for the
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permanent termination of insurance. If the FDIC terminates an institution’s deposit insurance, accounts insured at the time of the
termination, less withdrawals, will continue to be insured for a period of six months to two years, as determined by the FDIC. We
are not aware of any existing circumstances which would result in termination of the Bank’s deposit insurance.

Interstate Banking and Branching. Under Mississippi law, the Bank may establish additional branch offices within Mississippi,
subject to the approval of the DBCF. After the Dodd-Frank Act, which repealed the “opt-in” provisions of the Riegle-Neal Interstate
Banking and Branching Efficiency Act of 1997, we can also establish additional branch offices outside Mississippi, subject to
prior regulatory approval, so long as the laws of the state where the branch is to be located would permit a state bank chartered
in that state to establish a branch. Finally, we may also establish offices in other states by merging with banks or by purchasing
branches of other banks in other states, subject to certain restrictions.

Dividends. The restrictions and guidelines with respect to the Company’s payment of dividends are described above. As a practical
matter, for so long as our operations chiefly consist of ownership of the Bank, the Bank will remain our source of dividend
payments, and our ability to pay dividends will be subject to any restrictions applicable to the Bank.

The ability of the Bank to pay dividends is restricted by federal and state laws, regulations and policies. Under Mississippi law, a
Mississippi bank may not pay dividends unless its earned surplus is in excess of three times capital stock. A Mississippi bank with
earned surplus in excess of three times capital stock may pay a dividend, subject to the approval of the DBCF. In addition, the
FDIC also has the authority to prohibit the Bank from engaging in business practices that the FDIC considers to be unsafe or
unsound, which, depending on the financial condition of the Bank, could include the payment of dividends. Federal Reserve
regulations also limit the amount the Bank may loan to the Company unless such loans are collateralized by specific obligations.

Capital Adequacy Guidelines. The FDIC has promulgated risk-based capital guidelines similar to, and with the same underlying
purposes as, those established by the Federal Reserve with respect to bank holding companies. Under those guidelines, assets and
off-balance sheet items are assigned to broad risk categories, each with appropriate weights. The resulting capital ratios represent
capital as a percentage of total risk-weighted assets and off-balance sheet items.

The capital guidelines have been subject to a number of revisions in recent years. Pursuant to the Dodd-Frank Act, capital
requirements for insured depository institutions are countercyclical, such that capital requirements increase in times of economic
expansion and decrease in times of economic contraction. More recently, the Federal Reserve, the FDIC and the Office of the
Comptroller of the Currency adopted rules implementing the “Basel I1I” regulatory capital reforms, promulgated by the Basel
Committee on Banking Supervision, a committee of central banks and bank supervisors, including the standardized approach of
Basel II for non-core banks and bank holding companies such as the Bank and the Company. The Basel III rules substantially
revised the risk-based capital requirements.

- Current Guidelines. Under the current risk-based capital adequacy guidelines, we are required to maintain (1) a ratio of common
equity Tier 1 capital (“CET1”) to total risk-weighted assets of not less than 4.5%; (2) a minimum leverage capital ratio of 4%; (3)
aminimum Tier 1 risk-based capital ratio of 6%; and (4) a minimum total risk-based capital ratio of 8%. CET1 generally consists
of common stock, retained earnings, accumulated other comprehensive income and certain minority interests, less certain
adjustments and deductions. In addition, we must maintain a “capital conservation buffer,” which is a specified amount of CET1
capital in addition to the amount necessary to meet minimum risk-based capital requirements. The capital conservation buffer is
designed to absorb losses during periods of economic stress. If our ratio of CET1 to risk-weighted capital is below the capital
conservation buffer, we will face restrictions on our ability to pay dividends, repurchase our outstanding stock and make certain
discretionary bonus payments. As of January 1, 2019, the required capital conservation buffer is 2.5% of CET]1 to risk-weighted
assets in addition to the amount necessary to meet minimum risk-based capital requirements. In addition, the Basel III Rules have
revised the agencies’ rules for calculating risk-weighted assets to enhance risk sensitivity and to incorporate certain international
capital standards of the Basel Committee on Banking Supervision. These revisions affect the calculation of the denominator of
a banking organization’s risk-based capital ratios to reflect the higher-risk nature of certain types of loans. As applicable to the
Bank:

- For residential mortgages, the former 50% risk weight for performing residential first-lien mortgages and 100% risk-
weight for all other mortgages has been replaced with a risk weight of between 35% and 200% determined by the
mortgage’s loan-to-value ratio and whether the mortgage falls into one of two categories based on eight criteria that
include the term, use of negative amortization and balloon payments, certain rate increases and documented and verified
borrower income.

- Forcommercial mortgages, a 150% risk weight for certain high volatility commercial real estate acquisition, development
and construction loans has been substituted for the former 100% risk weight.

- The former 100% risk weight is now a 150% risk weight for loans, other than residential mortgages, that are 90 days
past due or on nonaccrual status.
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Finally, Tier 1 capital treatment for “hybrid” capital items like trust preferred securities has been eliminated, subject to various
grandfathering and transition rules. We and the Bank meet all minimum capital requirements as currently in effect. For a detailed
discussion of the Company’s capital ratios, see Note 24, “Regulatory Matters,” in the Notes to Consolidated Financial Statements
in Item 8, Financial Statements and Supplementary Data.

- Prompt Corrective Action. Under Section 38 of the Federal Deposit Insurance Act (the “FDIA”), each federal banking agency
is required to implement a system of prompt corrective action for institutions that it regulates. The federal banking agencies
(including the FDIC) have adopted substantially similar regulations to implement this mandate. Under current regulations, a bank
is (i) “well capitalized” if it has total risk-based capital of 10% or more, has a Tier 1 risk-based ratio of 8% or more, has a common
equity Tier 1 capital ratio of 6.5%, has a Tier 1 leverage capital ratio of 5% or more and is not subject to any order or final capital
directive to meet and maintain a specific capital level for any capital measure, (ii) “adequately capitalized” if it has a total risk-
based capital ratio of 8% or more, a Tier 1 risk-based capital ratio of 6% or more, a common equity Tier 1 capital ratio of 4.5%
and a Tier 1 leverage capital ratio of 4% or more (3% under certain circumstances) and does not meet the definition of “well
capitalized,” (iii) “undercapitalized” if it has a total risk-based capital ratio that is less than 8%, a Tier 1 risk-based capital ratio
that is less than 6%, a common equity Tier 1 capital ratio that is less than 4.5% or a Tier 1 leverage capital ratio that is less than
4%, (iv) “significantly undercapitalized” if it has a total risk-based ratio that is less than 6%, a Tier 1 risk-based capital ratio that
is less than 4%, a common equity Tier 1 capital ratio of less than 3% or a Tier 1 leverage capital ratio that is less than 3%, and (v)
“critically undercapitalized” if it has a ratio of tangible equity to total assets that is equal to or less than 2%.

The capital classification of a bank affects the frequency of regulatory examinations, the bank’s ability to engage in certain activities
and the deposit insurance premiums paid by the bank. In addition, federal banking regulators must take various mandatory
supervisory actions, and may take other discretionary actions, with respect to institutions in the three undercapitalized categories.
The severity of the action depends upon the capital category in which the institution is placed. An institution that is categorized
as undercapitalized, significantly undercapitalized or critically undercapitalized is required to submit an acceptable capital
restoration plan to its appropriate federal banking agency. An undercapitalized institution also is generally prohibited from
increasing its average total assets, making acquisitions, establishing any branches or engaging in any new line of business, except
under an accepted capital restoration plan or with FDIC approval. Generally, banking regulators must appoint a receiver or
conservator for an institution that is critically undercapitalized.

Section 38 of the FDIA and related regulations also specify circumstances under which the FDIC may reclassify a well-capitalized
bank as adequately capitalized and may require an adequately capitalized bank or an undercapitalized bank to comply with
supervisory actions as if it were in the next lower category (except that the FDIC may not reclassify a significantly undercapitalized
bank as critically undercapitalized).

The provisions discussed above, as well as any other aspects of current or proposed regulatory or legislative changes to laws
applicable to the financial industry, may impact the profitability of our business activities and may change certain of our business
practices, including the ability to offer new products, obtain financing, attract deposits, make loans, and achieve satisfactory interest
spreads, and could expose us to additional costs, including increased compliance costs. These changes also may require us to
invest significant management attention and resources to make any necessary changes to operations in order to comply, and could
therefore also materially and adversely affect our business, financial condition and results of operations.

Interchange Fees. Under Section 1075 of the Dodd-Frank Act (often referred to as the “Durbin Amendment”), the Federal Reserve
established standards for assessing whether the interchange fees, or “swipe” fees, that banks charge for processing electronic
payment transactions are “reasonable and proportional” to the costs incurred by issuers for processing such transactions. Under
the Federal Reserve’s rules, the maximum permissible interchange fee is no more than 21 cents plus 5 basis points of the transaction
value for many types of debit interchange transactions. A debit card issuer may also recover one cent per transaction for fraud
prevention purposes if the issuer develops and implements policies and procedures reasonably designed to achieve certain fraud-
prevention standards. The Federal Reserve also has rules governing routing and exclusivity that require issuers to offer two
unaffiliated networks for routing transactions on each debit or prepaid product. Due to being over $10 billion in total assets as of
December 31, 2018, Renasant Bank will be subject to the interchange fee cap beginning July 1, 2019.

Activities and Investments of Insured State-Chartered Banks. Section 24 of the FDIA generally limits the activities and equity
investments of FDIC-insured, state-chartered banks to those that are permissible for national banks. Under regulations dealing
with equity investments, an insured state bank generally may not directly or indirectly acquire or retain any equity investment of
a type, or in an amount, that is not permissible for a national bank. An insured state bank is not prohibited from, among other
things, taking the following actions:
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- acquiring or retaining a majority interest in a subsidiary;

- investing as a limited partner in a partnership the sole purpose of which is direct or indirect investment in the
acquisition, rehabilitation or new construction of a qualified housing project, provided that such limited partnership
investments may not exceed 2% of the bank’s total assets;

- acquiring up to 10% of the voting stock of a company that solely provides or reinsures directors’, trustees’ and
officers’ liability insurance coverage or bankers’ blanket bond group insurance coverage for insured depository
institutions; and

- acquiring or retaining the voting shares of a depository institution if certain requirements are met.

Under FDIC regulations, insured banks engaging in impermissible activities, or banks that wish to engage in otherwise
impermissible activities, may seek approval from the FDIC to continue or commence such activities, as the case may be. The
FDIC will not approve such an application if the bank does not meet its minimum capital requirements or the proposed activities
present a significant risk to the deposit insurance fund.

100/300 Test. In response to rapid growth in commercial real estate (“CRE”) loan concentrations and observed weaknesses in
risk management practices at some financial institutions, the FDIC, the Federal Reserve, and the Office of the Comptroller of the
Currency published Joint Guidance on Concentrations in Commercial Real Estate Lending, Sound Risk Management Practices
(which we refer to as the “CRE guidance”). The CRE guidance is intended to promote sound risk management practices and
appropriate levels of capital to enable institutions to engage in CRE lending in a safe and sound manner. Federal banking regulators
use certain criteria to identify financial institutions that are potentially exposed to significant CRE concentration risk. Among
other things, an institution will be deemed to potentially have significant CRE concentration risk exposure if, based on its call
report, either (1) total loans classified as acquisition, development and construction (“ADC”) loans represent 100% or more of
the institution’s total capital or (2) total CRE loans, which consists of ADC and non-owner occupied CRE loans as defined in the
CRE guidance, represent 300% or more the institution’s total capital, where the balance of the institution’s CRE loan portfolio
has increased by 50% or more during the prior 36 months. The foregoing criteria are commonly referred to as the 100/300 Test.
As of December 31, 2018, our ADC loans represented 76.65% of our total capital, and our total CRE loans represented 240.58%
of capital.

Safety and Soundness. The federal banking agencies, including the FDIC, have implemented rules and guidelines concerning
standards for safety and soundness required pursuant to Section 39 of the FDIA. In general, the standards relate to operational
and managerial matters, asset quality and earnings and compensation. The operational and managerial standards cover (1) internal
controls and information systems, (2) internal audit systems, (3) loan documentation, (4) credit underwriting, (5) interest rate
exposure, (6) asset growth and (7) compensation, fees and benefits. Under the asset quality and earnings standards, the Bank must
establish and maintain systems to identify problem assets and prevent deterioration in those assets and to evaluate and monitor
earnings and ensure that earnings are sufficient to maintain adequate capital reserves. The compensation standard states that
compensation will be considered excessive if it is unreasonable or disproportionate to the services actually performed by the
individual being compensated.

If an insured state-chartered bank fails to meet any of the standards promulgated by regulation, then such institution will be required
to submit a plan to the FDIC specifying the steps it will take to correct the deficiency. In the event that an insured state-chartered
bank fails to submit or fails in any material respect to implement a compliance plan within the time allowed by the federal banking
agency, Section 39 of the FDIA provides that the FDIC must order the institution to correct the deficiency. The FDIC may also
(1) restrict asset growth; (2) require the bank to increase its ratio of tangible equity to assets; (3) restrict the rates of interest that
the bank may pay; or (4) take any other action that would better carry out the purpose of prompt corrective action. We believe
that the Bank has been and will continue to be in compliance with each of these standards.

Federal Reserve System. The Federal Reserve requires all depository institutions to maintain reserves against their transaction
accounts (primarily NOW and Super NOW checking accounts) and non-personal time deposits. The required reserves must be
maintained in the form of vault cash or an account at a Federal Reserve bank. At December 31,2018, the Bank was in compliance
with its reserve requirements.

Consumer Financial Products and Services. We are subject to a broad array of federal and state laws designed to protect consumers
in connection with our lending activities, including the Equal Credit Opportunity Act, the Fair Credit Reporting Act, the Truth in
Lending Act, the Truth in Savings Act, the Home Mortgage Disclosure Act, the Real Estate Settlement Procedures Act, the Electronic
Funds Transfer Act, and, in some cases, their respective state law counterparts. The CFPB, which is an independent bureau within
the Federal Reserve, has broad regulatory, supervisory and enforcement authority over our offering and provision of consumer
financial products and services under these laws.

Relating to mortgage lending in particular, the CFPB issued regulations governing the ability to repay, qualified mortgages,
mortgage servicing, appraisals and compensation of mortgage lenders. These regulations limit the type of mortgage products that
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the Bank can offer; they also affect our ability to enforce delinquent mortgage loans. The CFPB has also issued complex rules
integrating the required disclosures under the Truth in Lending Act, the Truth in Savings Act and the Real Estate Settlement
Procedures Act (the “TRID rules”). The TRID rules combine the prior good faith estimate and truth in lending disclosure form
into anew “loan estimate” form and combine the HUD-1 and final truth in lending disclosure forms into a new “closing disclosure”
form.

We have established numerous controls and procedures designed to ensure that we fully comply with the TRID rules and all other
consumer protection laws, both federal and state, as they are currently interpreted (which interpretations are subject to change by
the CFPB). In addition, our employees undergo at least annual training to ensure that they remain aware of consumer protection
laws and the activities mandated, or prohibited, thereunder.

Community Reinvestment Act. Under the Community Reinvestment Act (the “CRA”), the FDIC assesses the Bank’s record in
meeting the credit needs of its entire community, including low- and moderate-income neighborhoods. The FDIC’s assessment
is taken into account when evaluating any application we submit for, among other things, approval of the acquisition or establishment
of a branch or other deposit facility, an office relocation, a merger or the acquisition of shares of capital stock of another financial
institution. Under the CRA, institutions are assigned a rating of “outstanding,” “satisfactory,” “needs to improve,” or
“unsatisfactory.” The Bank has undertaken significant actions to comply with the CRA, and it received a “satisfactory” rating by
the FDIC with respect to its CRA compliance in its most recent assessment. Both the U.S. Congress and banking regulatory
agencies have proposed substantial changes to the CRA and fair lending laws, rules and regulations, and there can be no certainty
as to the effect, if any, that any such changes would have on us or the Bank.

ELINNT3

Financial Privacy Requirements. Federal law and regulations limit a financial institution’s ability to share a customer’s financial
information with unaffiliated third parties and otherwise contain extensive protections for a customer’s private information.
Specifically, these provisions require all financial institutions offering financial products or services to retail customers to provide
such customers with the financial institution’s privacy policy at the beginning of the relationship and annually thereafter. Further,
such customers must be given the opportunity to “opt out” of the sharing of personal financial information with unaffiliated third
parties. The sharing of information for marketing purposes is also subject to limitations. The Bank currently has privacy protection
policy and procedures in place, which we believe comply with all applicable regulations.

Anti-Money Laundering. Federal anti-money laundering rules impose various requirements on financial institutions intended to
prevent the use of the U.S. financial system to fund terrorist activities. These provisions include a requirement that financial
institutions operating in the United States have anti-money laundering compliance programs, due diligence policies and controls
to ensure the detection and reporting of money laundering. Such compliance programs supplement existing compliance
requirements, also applicable to financial institutions, under the Bank Secrecy Act and the Office of Foreign Assets Control
regulations. The Bank has established policies and procedures to ensure compliance with federal anti-laundering laws and
regulations.

The Volcker Rule. On December 10, 2013, the Federal Reserve and the other federal banking regulators as well as the SEC each
adopted a final rule implementing Section 619 of the Dodd-Frank Act, commonly referred to as the “Volcker Rule.” Generally
speaking, the final rule prohibits a bank and its affiliates from engaging in proprietary trading and from sponsoring certain “covered
funds” or from acquiring or retaining any ownership interest in such covered funds. Most private equity, venture capital and hedge
funds are considered “covered funds” as are bank trust preferred collateralized debt obligations. The final rule required banking
entities to divest disallowed securities by July 21, 2015, subject to extension upon application. The Volcker Rule did not impact
any of our activities nor do we hold any securities that we were required to sell under the rule, but it does limit the scope of
permissible activities in which we might engage in the future.

Supervision and Regulation of our Wealth Management and Insurance Operations

Our Wealth Management and Insurance operations are subject to licensing requirements and regulation under the laws of the
United States and the State of Mississippi. The laws and regulations are primarily for the benefit of clients. In all jurisdictions,
the applicable laws and regulations are subject to amendment by regulatory authorities. Generally, such authorities are vested with
relatively broad discretion to grant, renew and revoke licenses and approvals and to implement regulations. Licenses may be
denied or revoked for various reasons, including the violation of such regulations, conviction of crimes and the like. Other possible
sanctions which may be imposed for violation of regulations include suspension of individual employees, limitations on engaging
in a particular business for a specified period of time, censures and fines.

Monetary Policy and Economic Controls

We and the Bank are affected by the policies of regulatory authorities, including the Federal Reserve. An important function of
the Federal Reserve is to regulate the national supply of bank credit in order to stabilize prices. Among the instruments of monetary
policy used by the Federal Reserve to implement these objectives are open market operations in U.S. Government securities,
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changes in the discount rate on bank borrowings and changes in reserve requirements against bank deposits. These instruments
are used in varying degrees to influence overall growth of bank loans, investments and deposits and may also affect interest rates
charged on loans or paid for deposits.

The monetary policies of the Federal Reserve have had a significant effect on the operating results of commercial banks in the
past and are expected to do so in the future. In view of changing conditions in the national economy and in the various money
markets, as well as the effect of actions by monetary and fiscal authorities including the Federal Reserve, the effect on our, and
the Bank’s, future business and earnings cannot be predicted with accuracy.

Sources and Availability of Funds

The funds essential to our, and the Bank’s, business consist primarily of funds derived from customer deposits, loan repayments,
cash flows from our investment securities, securities sold under repurchase agreements, Federal Home Loan Bank advances and
subordinated notes. The availability of such funds is primarily dependent upon the economic policies of the federal government,
the economy in general and the general credit market for loans.

Personnel

At December 31, 2018, we employed 2,359 people throughout all of our segments on a full-time equivalent basis. Of this total,
the Bank accounted for 2,294 employees (inclusive of employees in our Community Banks and Wealth Management segments),
and Renasant Insurance employed 65 individuals. The Company has no additional employees; however, at December 31, 2018,
14 employees of the Bank served as officers of the Company in addition to their positions with the Bank.

Dependence Upon a Single Customer

No material portion of our loans have been made to, nor have our deposits been obtained from, a single or small group of customers;
the loss of any single customer or small group of customers with respect to any of our reportable segments would not have a
material adverse effect on our business as a whole or with respect to that segment in particular. A discussion of concentrations of
credit in our loan portfolio is set forth under the heading “Financial Condition - Loans” in Item 7, Management’s Discussion and
Analysis of Financial Condition and Results of Operations.

Available Information

Our Internet address is www.renasant.com, and the Bank’s Internet address is www.renasantbank.com. We make available at the
Company’s website, at the “SEC Filings” link under the “Investor Relations” tab, free of charge, our Annual Report on Form 10-
K, quarterly reports on Form 10-Q, current reports on Form 8-K and amendments to those reports filed or furnished pursuant to
Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, as soon as reasonably practicable after we electronically
file such material with, or furnish it to, the SEC.
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Table 1 — Distribution of Assets, Liabilities and Shareholders’ Equity; Interest Rates and Interest Differential

(In Thousands)

The following table sets forth average balance sheet data, including all major categories of interest-earning assets and interest-
bearing liabilities, together with the interest earned or interest paid and the average yield or average rate on each such category

for the years ended December 31, 2018, 2017 and 2016:

2018 2017 2016
Interest Interest Interest
Average Income/ Yield/ Average Income/ Yield/ Average Income/ Yield/
Balance Expense Rate Balance Expense Rate Balance Expense Rate
Assets
Interest-earning assets:
Loans:
Not purchased(l) $ 6,019,177  $286,643 4.76% $5,060,496  $226,524 4.48% $4,294,032  $187,055 4.36%
Purchased 2,162,410 132,199 6.11% 1,795,306 114,043 6.35% 1,555,502 104,983 6.75%
Purchased and covered(z) — — —% — — —% 46,438 3,295 7.10%
Total Loans 8,181,587 418,842 5.12% 6,855,802 340,567 497% 5,895,972 295,333 5.01%
Loans held for sale 270,270 12,892 4.77% 174,369 7,469 4.28% 237,199 8,497 3.58%
Securities:
Taxable” 844,692 23,713 2.81% 746,557 17,408 2.33% 721,661 15,305 2.12%
Tax-exempt 217,190 9,232 4.25% 329,430 15,838 4.81% 351,950 16,555 4.70%
Total securities 1,061,882 32,945 3.10% 1,075,987 33,246 3.09% 1,073,611 31,860 2.97%
Interest-bearing balances with banks 148,677 3,076 2.07% 195,072 2,314 1.19% 89,514 459 0.51%
Total interest-carning assets 9,602,416 467,755 4.84% 8,301,230 383,596 4.62% 7,296,296 336,149 4.61%
Cash and due from banks 163,286 140,742 130,360
Intangible assets 747,008 565,507 491,530
FDIC loss share indemnification asset — _— 4,961
Other assets 531,857 501,829 493,363
Total assets "$11,104.567 $9,509,308 $8,416,510
Liabilities and shareholders’ equity - - -
Interest-bearing liabilities:
Deposits:
Interest-bearing demand"” $ 4,246,585 $23,678  056% $3,609,567 $ 9,559  0.26% $3,090495 $ 5874  0.19%
Savings deposits 596,990 868 0.15% 567,723 394 0.07% 525,498 372 0.07%
Time deposits 2,040,675 25,214 1.24% 1,715,828 14,667 0.85% 1,587,444 11,610 0.73%
Total interest-bearing deposits 6,884,250 49,760 0.72% 5,893,118 24,620 0.42% 5,203,437 17,856 0.34%
Borrowed funds 388,077 15,569 4.01% 419,070 13,233 3.16% 523,812 10,291 1.96%
Total interest-bearing liabilities 7,272,327 65,329 0.90% 6,312,188 37,853 0.60% 5,727,249 28,147 0.49%
Noninterest-bearing deposits 2,036,754 1,724,834 1,467,881
Other liabilities 94,152 91,336 105,342
Shareholders’ equity 1,701,334 1,380,950 1,116,038
Total liabilities and shareholders’ equity ~ $11,104.567 $9,509,308 $8,416,510
Net interest income/ net interest margin - $402,426 416% $345,743 416% $308,002 4.22%
(1) Shown net of unearned income.
2) Represents information associated with purchased loans covered under FDIC loss sharing agreements prior to the termination of such agreements on
December 8, 2016.
3) U.S. Government and some U.S. Government Agency securities are tax-exempt in the states in which we operate.
4) Interest-bearing demand deposits include interest-bearing transactional accounts and money market deposits.

The average balances of nonaccruing assets are included in this table. Interest income and weighted average yields on tax-exempt
loans and securities have been computed on a fully tax equivalent basis assuming a federal tax rate of 21% and a state tax rate of
4.45%, which is net of federal tax benefit.
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Table 2 — Volume/Rate Analysis

(In Thousands)

The following table sets forth a summary of the changes in interest earned, on a tax equivalent basis, and interest paid resulting
from changes in volume and rates for the Company for the years indicated. Information is provided in each category with respect
to changes attributable to (1) changes in volume (changes in volume multiplied by prior yield/rate); (2) changes in yield/rate
(changes in yield/rate multiplied by prior volume); and (3) changes in both yield/rate and volume (changes in yield/rate multiplied
by changes in volume). The changes attributable to the combined impact of yield/rate and volume have been allocated on a pro-

rata basis using the absolute ratio value of amounts calculated.

Interest income:
Loans:
Not purchased
Purchased
Purchased and covered"”
Loans held for sale
Securities:
Taxable
Tax-exempt
Interest-bearing balances with banks
Total interest-earning assets
Interest expense:
Interest-bearing demand deposits
Savings deposits
Time deposits
Borrowed funds
Total interest-bearing liabilities
Change in net interest income

2018 Compared to 2017 2017 Compared to 2016
Volume Rate Net Volume Rate Net
$§ 44963 $ 15,156 $ 60,119 $§ 34309 $ 5,160 $ 39,469
22,200 (4,044) 18,156 15,278 (6,218) 9,060
— — — (3,295) — (3,295)
4,916 507 5,423 (2,691) 1,663 (1,028)
2,471 3,834 6,305 581 1,522 2,103
(4,929) (1,677) (6,606) (1,082) 365 (717)
(358) 1,120 762 1,252 603 1,855
69,263 14,896 84,159 44,352 3,095 47,447
1,944 12,175 14,119 1,375 2,310 3,685
21 453 474 29 (7 22
3,145 7,402 10,547 1,098 1,959 3,057
(879) 3,215 2,336 (3,307) 6,249 2,942
4,231 23,245 27,476 (805) 10,511 9,706

$ 65032 $§ (8349) § 56,683 $ 45,157 $§ (7.416) § 37,741

1) Represents information associated with purchased loans covered under FDIC loss sharing agreements prior to the termination of such agreements on

December 8, 2016.
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Table 3 — Investment Portfolio
(In Thousands)

The following table sets forth the scheduled maturity distribution and weighted average yield based on the amortized cost of our
investment portfolio as of December 31, 2018. Information regarding the carrying value of the investment securities listed below
as of December 31, 2018, 2017 and 2016 is contained under the heading “Financial Condition — Investments” and “Results of
Operations — Net Interest Income” in Item 7, Management’s Discussion and Analysis of Financial Condition and Results of
Operations.

Amount Yield

Available for Sale:
Obligations of other U.S. Government agencies and corporations

Maturing after one year through five years $ 2,536 2.40%
Obligations of states and political subdivisions

Maturing within one year 39,310 4.65%

Maturing after one year through five years 41,768 3.73%

Maturing after five years through ten years 73,028 3.54%

Maturing after ten years 46,692 4.24%
Trust preferred securities

Maturing after ten years 12,359 2.93%
Other debt securities - corporate debt

Maturing after five years through ten years 8,797 4.93%
Residential mortgage backed securities not due at a single maturity date:

Government agency MBS 621,690 2.67%

Government agency CMO 332,697 2.75%
Commercial mortgage backed securities not due at a single maturity date:

Government agency MBS 21,957 3.05%

Government agency CMO 28,446 2.86%
Other debt securities not due at a single maturity date 35,249 3.97%

§ 1.264.529 3.10%

Weighted average yields on tax-exempt obligations have been computed on a fully tax equivalent basis assuming a federal tax
rate of 21% and a state tax rate of 4.45%, which is net of federal tax benefit.
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Table 4 — Loan Portfolio
(In Thousands)

The following table sets forth loans held for investment, net of unearned income, outstanding at December 31, 2018, which, based
on remaining scheduled repayments of principal, are due in the periods indicated. Loans with balloon payments and longer
amortizations are often repriced and extended beyond the initial maturity when credit conditions remain satisfactory. Demand
loans, loans having no stated schedule of repayments and no stated maturity, and overdrafts are reported below as due in one year
or less. For information regarding the loan balances in each of the categories listed below as of the end of each of the last five
years, see Item 7, Management’s Discussion and Analysis of Financial Condition and Results of Operations, under the heading
“Financial Condition — Loans.” See “Risk Management — Credit Risk and Allowance for Loan Losses” in Item 7 for information
regarding the risk elements applicable to, and a summary of our loan loss experience with respect to, the loans in each of the
categories listed below.

After One Year
One Year or Through Five After Five
Less Years Years Total
Commercial, financial, agricultural $ 704,179 $ 529914 $ 61,819 $ 1,295,912
Lease financing 2,178 58,126 1,561 61,865
Real estate — construction 578,832 85,702 76,134 740,668
Real estate — 1-4 family mortgage 974,789 686,866 1,133,688 2,795,343
Real estate — commercial mortgage 1,215,660 2,124,930 710,919 4,051,509
Installment loans to individuals 49,628 73,643 14,561 137,832

$ 3,525,266 $ 3,559,181 $ 1,998,682 $ 9,083,129

The following table sets forth the fixed and variable rate loans maturing or scheduled to reprice after one year as of December 31,
2018:

Interest Sensitivity

Fixed Variable

Rate Rate
Due after one year through five years $ 2,877,670 $ 681,511
Due after five years 966,613 1,032,069

$ 3,844283 § 1,713,580

Table 5 — Deposits
(In Thousands)

The following table shows the maturity of certificates of deposit and other time deposits of $100 or more at December 31, 2018:

Certificates of

Deposit Other
Three Months or Less $ 178,231 $ 26,343
Over Three through Six Months 139,362 27,699
Over Six through Twelve Months 363,525 13,060
Over 12 Months 566,281 2,232
§ 1,247,399 $ 69,334

ITEM 1A. RISK FACTORS

In addition to the other information contained in or incorporated by reference into this Form 10-K and the exhibits hereto, the
following risk factors should be considered carefully in evaluating our business. The risks disclosed below, either alone or in
combination, could materially adversely affect the business, financial condition or results of operations of the Company.
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Risks Related To Our Business and Industry

Our business may be adversely affected by current economic conditions in general and specifically in our Mississippi, Tennessee,
Alabama, Florida and Georgia markets.

General business and economic conditions in the United States and abroad can materially affect our business and operations. A
weak U.S. economy is likely to cause uncertainty about the federal fiscal policymaking process, the medium and long-term fiscal
outlook of the federal government and future tax rates. In addition, economic conditions in foreign countries could affect the
stability of global financial markets, which could hinder U.S. economic growth.

Weak economic conditions are characterized by deflation, fluctuations in debt and equity capital markets, a lack of liquidity and/
or depressed prices in the secondary market for mortgage loans, increased delinquencies on mortgage, consumer and commercial
loans, residential and commercial real estate price declines and lower home sales and commercial activity. All of these factors are
detrimental to our business, and the interplay between these factors can be complex and unpredictable. Our business is also
significantly affected by monetary and related policies of the U.S. federal government and its agencies. Changes in any of these
policies are influenced by macroeconomic conditions and other factors that are beyond our control. Adverse economic conditions
and government policy responses to such conditions could have a material adverse effect on our business, financial condition,
results of operations and growth prospects.

More particularly, much of our business development and marketing strategy is directed toward fulfilling the banking and financial
services needs of small to medium size businesses. Such businesses generally have fewer financial resources in terms of capital
or borrowing capacity than larger entities. If general economic conditions negatively impact our Mississippi, Tennessee, Alabama,
Florida and Georgia markets generally and these businesses are adversely affected, our financial condition and results of operations
may be negatively affected.

We are subject to lending risk.

There are inherent risks associated with our lending activities. These risks include, among other things, the impact of changes in
interest rates and changes in the economic conditions in the markets where we operate as well as those across the United States.
Increases in interest rates on loans and/or weakening economic conditions could adversely impact the ability of borrowers to repay
outstanding loans or the value of the collateral securing these loans.

As of December 31, 2018, approximately 67.03% of our loan portfolio consisted of commercial, construction and commercial
real estate loans. These types of loans are generally viewed as having more risk to our financial condition than other types of loans
due primarily to the large amounts loaned to individual borrowers. Because the loan portfolio contains a significant number of
commercial, construction and commercial real estate loans with relatively large balances, the deterioration of one or a few of these
loans could cause a significant increase in nonperforming loans. An increase in nonperforming loans could result in a net loss of
earnings from these loans, an increase in the provision for possible loan losses and an increase in loan charge-offs, all of which
could have a material adverse effect on our financial condition and results of operations.

Our commercial, construction and commercial real estate loan portfolios are discussed in more detail under the heading “Operations
— Operations of Community Banks” in Item 1, Business.

We have a high concentration of loans secured by real estate.

At December 31, 2018, approximately 83.53% of our loan portfolio had real estate as a primary or secondary component of the
collateral securing the loan. The real estate provides an alternate source of repayment in the event of a default by the borrower.
Real estate values have generally recovered since the recent recession, but any adverse change in our markets could significantly
impair the value of the particular collateral securing our loans and our ability to sell the collateral upon foreclosure for an amount
necessary to satisfy the borrower’s obligations to us. Furthermore, in a declining real estate market, we often will need to further
increase our allowance for loan losses to address the deterioration in the value of the real estate securing our loans. Any of the
foregoing could have a material adverse effect on our financial condition and results of operations.
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We have a concentration of credit exposure in commercial real estate.

In addition to the general risks associated with our lending activities described above, including the effects of declines in real
estate values, commercial real estate (“CRE”) loans are subject to additional risks. These loans depend on cash flows from the
property to service the debt. Cash flows, either in the form of rental income or the proceeds from sales of commercial real estate,
may be affected significantly by general economic conditions. A general downturn in the local economy where the property is
located, or a decline in occupancy rates in particular, could increase the likelihood of default. An increase in defaults in our CRE
loan portfolio could have a material adverse effect on our financial condition and results of operations. At December 31, 2018,
we had approximately $4.5 billion in commercial real estate loans, representing approximately 49.79% of our loans outstanding
on that date, as follows:

(thousands) December 31, 2018
Commercial Real Estate

Owner-occupied $ 1,600,262
Non-owner occupied 2,272,859
Construction 471,120
Land Development:

Commercial mortgage 178,388
Total Commercial real estate loans $ 4,522,629

Asdiscussed under the heading “Supervision and Regulation” in Item 1, Business, above, the federal banking agencies promulgated
guidance regarding when an institution will be deemed to potentially have significant CRE concentration risk exposure, as indicated
by the results of the 100/300 Test. Although the 100/300 Test is not a limit on our lending activity, if any future results of a 100/300
Test evaluation show us to have a potential CRE concentration risk, we may elect, or be required by our regulators, to adopt
additional risk management practices or other limits on our activities, which could have a material adverse effect on our financial
condition and results of operations.

We depend on the accuracy and completeness of information furnished by others about customers and counterparties.

In deciding whether to extend credit or enter into other transactions, we often rely on information furnished by or on behalf of
customers and counterparties, including financial statements, credit reports, other financial information and appraisals of the value
of collateral. We may also rely on representations of those customers, counterparties or other third parties, such as independent
auditors, as to the accuracy and completeness of that information. Reliance on inaccurate or misleading financial statements, credit
reports, other financial information or appraisals could have a material adverse effect on our business and, in turn, our financial
condition and results of operations.

Our allowance for possible loan losses may be insufficient, and we may be required to further increase our provision for loan
losses.

Although we try to maintain diversification within our loan portfolio in order to minimize the effect of economic conditions within
a particular industry, management also maintains an allowance for loan losses, which is a reserve established through a provision
for loan losses charged to expense, to absorb probable credit losses inherent in the entire loan portfolio. The appropriate level of
the allowance is based on management’s ongoing analysis of the loan portfolio and represents an amount that management deems
adequate to provide for inherent losses, including collateral impairment. Among other considerations in establishing the allowance
for loan losses, management considers economic conditions reflected within industry segments, the unemployment rate in our
markets, loan segmentation and historical losses that are inherent in the loan portfolio. The determination of the appropriate level
of the allowance for loan losses inherently involves a high degree of subjectivity and requires management to make significant
estimates of current credit risks and future trends, all of which may undergo material changes. Changes in economic conditions
affecting borrowers, new information regarding existing loans, identification of additional problem loans and other factors, both
within and outside our control, may require an increase in the allowance for loan losses.

The recent recession in the United States highlighted the inherent difficulty in estimating with precision the extent to which credit
risks and future trends need to be addressed through a provision to our allowance for loan losses. Any deterioration of current
economic conditions could cause us to experience higher than normal delinquencies and credit losses. As a result, we may be
required to make further increases in our provision for loan losses and to charge off additional loans in the future, which could
materially adversely affect our financial condition and results of operations.

In addition, bank regulatory agencies periodically review the allowance for loan losses and may require an increase in the provision
for loan losses or the recognition of further loan charge-offs, based on judgments different than those of management. In addition,
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if charge-offs in future periods exceed the allowance for loan losses, we will need additional provisions to increase the allowance
for loan losses. Any increases in the allowance for loan losses will result in a decrease in net income and, possibly, capital and
may have a material adverse effect on our financial condition and results of operations. A discussion of the policies and procedures
related to management’s process for determining the appropriate level of the allowance for loan losses is set forth under the heading
“Risk Management — Credit Risk and Allowance for Loan Losses” in Item 7, Management’s Discussion and Analysis of Financial
Condition and Results of Operations.

We are subject to interest rate risk.

Our earnings and cash flows are largely dependent upon our net interest income. Net interest income is the difference between
interest earned on assets, such as loans and securities, and the cost of interest-bearing liabilities, such as deposits and borrowed
funds. Interest rates are highly sensitive to many factors that are beyond our control, including general economic conditions and
policies of various governmental and regulatory agencies and, in particular, the Federal Reserve. In light of improving labor
markets and its assessment of the rate of inflation, the Federal Reserve has increased the federal funds target rate by 25 basis points
on eight separate occasions since December 2016 and has indicated that economic conditions may warrant additional increases
in the federal funds target rate in the future. Changes in monetary policy, including changes in interest rates, could influence not
only the interest we receive on loans and securities and the amount of interest we pay on deposits and borrowings, but such changes
could also affect (1) our ability to originate loans and obtain deposits, which could reduce the amount of fee income generated,
and (2) the fair value of our financial assets and liabilities.

Our financial results are constantly exposed to market risk.

Market risk refers to the probability of variations in net interest income or the fair value of our assets and liabilities due to changes
in interest rates, among other things. The primary source of market risk to us is the impact of changes in interest rates on net
interest income. We are subject to market risk because of the following factors:

— Assets and liabilities may mature or reprice at different times. For example, if assets reprice more slowly than liabilities
and interest rates are generally rising, earnings may initially decline.

— Assets and liabilities may reprice at the same time but by different amounts. For example, when interest rates are generally
rising, we may increase rates charged on loans by an amount that is less than the general increase in market interest rates
because of intense pricing competition, while similarly-intense pricing competition for deposits dictates that we raise our
deposit rates in line with the general increase in market rates. Also, risk occurs when assets and liabilities have similar
repricing frequencies but are tied to different market interest rate indices that may not move in tandem.

— Short-term and long-term market interest rates may change by different amounts, i.e., the shape of the yield curve may
affect new loan yields and funding costs differently.

— The remaining maturity of various assets and liabilities may shorten or lengthen as interest rates change. For example, if
long-term mortgage interest rates decline sharply, mortgage-backed securities held in our securities portfolio may prepay
significantly earlier than anticipated, which could reduce portfolio income. If prepayment rates increase, we would be
required to amortize net premiums into income over a shorter period of time, thereby reducing the corresponding asset yield
and net interest income.

— Interest rates may have an indirect impact on loan demand, credit losses, loan origination volume, the value of financial
assets and financial liabilities, gains and losses on sales of securities and loans, the value of mortgage servicing rights and
other sources of earnings.

Although management believes it has implemented effective asset and liability management strategies to reduce market risk on
theresults of our operations, these strategies are based on assumptions that may be incorrect. Any substantial, unexpected, prolonged
change in market interest rates could have a material adverse effect on our financial condition and results of operations.

Volatility in interest rates may also result in disintermediation, which is the flow of funds away from financial institutions into
direct investments, such as U.S. Government and Agency securities and other investment vehicles, including mutual funds, which
generally pay higher rates of return than financial institutions because of the absence of federal insurance premiums and reserve
requirements. Disintermediation could also result in material adverse effects on our financial condition and results of operations.

A discussion of our policies and procedures used to identify, assess and manage certain interest rate risk is set forth under the
heading “Risk Management — Interest Rate Risk™ in Item 7, Management’s Discussion and Analysis of Financial Condition and
Results of Operations.
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The planned phasing out of the London Interbank Offered Rate (“LIBOR”) as a financial benchmark may adversely affect our
business and financial results.

LIBOR is the reference rate used for many of our transactions, including our lending and borrowing and our purchase and sale of
securities, as well as the derivatives that we use to manage risk related to such transactions. In July 2017, the United Kingdom
Financial Conduct Authority, which regulates the process for establishing LIBOR, announced that it would no longer compel
banks to submit the rates required to calculate LIBOR after 2021, meaning that the continuation of LIBOR on its current basis
cannot be guaranteed after that date. It is impossible to predict at this time whether LIBOR will continue to be viewed as an
acceptable market benchmark, what benchmark rate(s) may replace LIBOR or how LIBOR will be determined for purposes of
financial instruments that are currently referencing LIBOR if and when it ceases to exist.

We have loans, borrowings and other financial instruments with attributes that are either directly or indirectly dependent on LIBOR,
and the uncertainty surrounding potential reforms, including the use of alternative reference rates and changes to the methods and
processes used to calculate rates, may have an adverse effect on these financial instruments. In addition, since proposed alternative
rates are calculated differently, payments under contracts referencing new rates will differ from those referencing LIBOR, creating
additional costs and risks. Our failure to adequately manage the transition process, which include changes to risk and pricing
models, valuation tools and product design could adversely impact our reputation with our customers. Although we are currently
unable to assess what the ultimate impact of the transition from LIBOR will be, failure to adequately manage the transition could
have a material adverse effect on our business, financial condition and results of operations.

Liquidity needs could adversely affect our results of operations and financial condition.

Maintaining adequate liquidity is crucial to the operation of our business. We need sufficient liquidity to meet customer loan
requests, deposit maturities and withdrawals and other cash commitments arising in both the ordinary course of business and in
other unpredictable circumstances. We rely on dividends from the Bank as our primary source of funds. The primary source of
the Bank’s funds are customer deposits, loan repayments, proceeds from our investment securities and borrowings. While scheduled
loan repayments are a relatively stable source of funds, they are subject to the ability of borrowers to repay the loans. The ability
of borrowers to repay loans can be adversely affected by a number of factors, including changes in economic conditions, adverse
trends or events affecting business industry groups, reductions in real estate values or markets, business closings or lay-offs,
inclement weather, natural disasters and international instability. Additionally, deposit levels may be affected by a number of
factors, including rates paid by competitors, general interest rate levels, returns available to customers on alternative investments
and general economic conditions. Accordingly, we may be required from time to time to rely on secondary sources of liquidity to
meet withdrawal demands or otherwise fund operations or to support growth. Such sources include Federal Home Loan Bank
advances and federal funds lines of credit from correspondent banks.

If the aforementioned sources of liquidity are not adequate for our needs, we may attempt to raise additional capital in the equity
or debt markets. Our ability to raise additional capital, if needed, will depend on conditions in such markets at that time, which
are outside our control, and on our financial performance.

If we are unable to meet our liquidity needs through any of the aforementioned sources, whether at all or at the time or the cost
that we anticipate, we may be required to slow or discontinue loan growth, capital expenditures or other investments or liquidate
assets.

A failure or breach of our operational or security systems, including as a result of cyber-attacks, could disrupt our business, result
in the disclosure or misuse of confidential or proprietary information, damage our reputation and create significant financial and
legal exposure for us.

As a financial institution, we rely heavily on our ability, and the ability of our third party service providers, to securely process,
record, transmit and monitor confidential and other information through our and our third party service provider’s computer
systems and networks. Our operational systems, including, among other things, deposit and loan servicing, online banking, wealth
management, accounting and data processing, could be materially adversely impacted by a failure, interruption or breach in the
security or integrity of any of these systems, whether our own or one of our third party service provider’s. Threats to these systems
come from a variety of sources, including computer hacking involving the introduction of computer viruses or malware, cyber-
attacks, electronic fraudulent activity and attempted theft of financial assets. These threats are very sophisticated and constantly
evolving.

We have invested a significant amount of time and expense, in both security infrastructure investments and the development of
policies and procedures governing our operations, in our efforts to ensure the security and integrity of our systems from the
aforementioned threats, and we continue to upgrade our systems and evolve our policies and procedures to address vulnerabilities
that we identify as well as new techniques being used to compromise our systems of which we become aware, especially as we
expand our mobile and online banking presence. In addition, we require our third party service providers to be similarly diligent
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in protecting their own systems from such existing and new threats. Despite these efforts, we can provide no assurances that our
systems, or our provider’s systems, will not experience any failures, interruptions or security breaches or that, if any such failures,
interruptions or breaches occur, they will be addressed in a timely and adequate manner. If the security and integrity of our systems,
or the systems of one of our providers, are compromised, our operations could be significantly disrupted and our or our customer’s
confidential information could be misappropriated, among other things. This in turn could result in financial losses to us or our
customers, damage to our reputation, the violation of privacy or other laws and significant litigation risk, all of which could have
a material adverse effect on our financial condition and results of operations.

Our risk management framework may not be effective in mitigating risk and loss to us.

We are subject to numerous risks, including lending risk, interest rate risk, liquidity risk, market risk, information security risk
and model risk, among other risks encountered in the ordinary course of our operations. We have put in place processes and
procedures designed to identify, measure, monitor, report and analyze these risks. However, all risk management frameworks are
inherently limited when current procedures cannot anticipate the existence or future development of currently unanticipated or
unknown risks, and we may have underestimated the impact of known risks. The recent recession and the heightened regulatory
scrutiny of financial institutions that resulted therefrom, coupled with increases in the scope and complexity of our operations,
among other things, have increased the level of risk that we must manage. Accordingly, we could suffer losses as a result of our
failure to properly anticipate and manage these risks.

Our business strategy includes the continuation of growth plans, and our financial condition and results of operations could be
negatively affected if we fail to grow or fail to manage our growth effectively.

We have grown our business through the acquisition of entire financial institutions and through de novo branching. We have
engaged in whole-bank acquisitions, most recently acquiring Brand and its wholly-owned subsidiary Brand Bank on September
1, 2018. In addition, since the beginning of 2011, we have opened eight de novo branches, acquired specified assets and the
operations of, and assumed specified liabilities of, failed financial institutions in two FDIC-assisted transactions and acquired the
RBC Bank (USA) trust division. We intend to continue pursuing a growth strategy for our business through de novo branching
and to evaluate attractive acquisition opportunities that are presented to us. Our prospects must be considered in light of the risks,
expenses and difficulties frequently encountered by companies when expanding their franchise, including the following:

Management of Growth. We may be unable to successfully:

— maintain loan quality in the context of significant loan growth;
— maintain adequate management personnel and systems to oversee such growth;
— maintain adequate internal audit, loan review and compliance functions; and

— implement additional policies, procedures and operating systems required to support such growth.

Operating Results. Existing offices or future offices may not maintain or achieve deposit levels, loan balances or other operating
results necessary to avoid losses or produce profits. Our growth and de novo branching strategy necessarily entails growth in
overhead expenses as we routinely add new offices and staff. Our historical results may not be indicative of future results or results
that may be achieved as we continue to increase the number and concentration of our branch offices. Should any new location be
unprofitable or marginally profitable, or should any existing location experience a decline in profitability or incur losses, the
adverse effect on our results of operations and financial condition could be more significant than would be the case for a larger
company.

Development of Offices. There are considerable costs involved in opening branches, and new branches generally do not generate
sufficient revenues to offset their costs until they have been in operation for at least a year or more. Accordingly, our de novo
branches can be expected to negatively impact our earnings for some period of time until the branches reach certain economies
of scale. Our expenses could be further increased if we encounter delays in opening any of our de novo branches. We may be
unable to accomplish future branch expansion plans due to a lack of available satisfactory sites, difficulties in acquiring such sites,
increased expenses or loss of potential sites due to complexities associated with zoning and permitting processes, higher than
anticipated merger and acquisition costs or other factors. Finally, our de novo branches or branches that we may acquire may not
be successful even after they have been established or acquired, as the case may be.

Expansion into New Markets. Much of our recent growth has been focused in the highly-competitive metropolitan areas of Memphis
and Nashville, Tennessee, Birmingham and Huntsville, Alabama, Atlanta, Georgia, east Tennessee, as well as Gainesville and
Ocala, Florida. In these growth markets we face competition from a wide array of financial institutions, including much larger,
well-established financial institutions. Our acquisition of Brand increased our presence in Atlanta, Georgia, a highly attractive
and competitive market.
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Regulatory and Economic Factors. Our growth and expansion plans may be adversely affected by a number of regulatory and
economic developments or other events. Failure to obtain required regulatory approvals, changes in laws and regulations or other
regulatory developments and changes in prevailing economic conditions or other unanticipated events may prevent or adversely
affect our continued growth and expansion. Such factors may cause us to alter our growth and expansion plans or slow or halt the
growth and expansion process, which may prevent us from entering certain target markets or allow competitors to gain or retain
market share in our existing or expected markets.

Failure to successfully address these issues could have a material adverse effect on our financial condition and results of operations,
and could adversely affect our ability to successfully implement our business strategy. Also, if our growth occurs more slowly
than anticipated or declines, our operating results could be materially adversely affected.

We may fail to realize the anticipated benefits of our recent and pending acquisitions.

The success of our acquisitions, including our recently completed acquisition of Brand, will depend on, among other things, our
ability to realize anticipated cost savings and to integrate the acquired assets and operations in a manner that permits growth
opportunities and does not materially disrupt our existing customer relationships or result in decreased revenues resulting from
any loss of customers. If we are not able to successfully achieve these objectives, the anticipated benefits of the acquisition may
not be realized fully or at all or may take longer to realize than expected. Additionally, we will make fair value estimates of certain
assets and liabilities in recording each acquisition. Actual values of these assets and liabilities could differ from our estimates,
which could result in our not achieving the anticipated benefits of the particular acquisition.

We cannot assure investors that our acquisitions will have positive results, including results relating to: correctly assessing the
asset quality of the assets acquired; the total cost of integration, including management attention and resources; the time required
to complete the integration successfully; the amount of longer-term cost savings; being able to profitably deploy funds acquired
in the transaction; retaining the existing client relationships; or the overall performance of the combined business.

Our future growth and profitability depends, in part, on our ability to successfully manage the combined operations. Integration
of an acquired business can be complex and costly, and we may encounter a number of difficulties, such as:

— deposit attrition, customer loss and revenue loss;

— the loss of key employees;

— the disruption of our operations and business;

— our inability to maintain and increase competitive presence;

— possible inconsistencies in standards, control procedures and policies; and/or

— unexpected problems with costs, operations, personnel, technology and credit.

Additionally, general market and economic conditions or governmental actions affecting the financial industry generally may
inhibit our successful integration of the operations acquired.

We may continue to experience increased credit costs or need to take additional markdowns and make additional provisions to
the allowance for loan losses on purchased loans. Any of these actions could adversely affect our financial condition and results
of operations in the future. In addition, as our integration efforts continue in connection with the Brand acquisition, we may incur
other unanticipated costs, including the diversion of personnel, or losses. In addition, the attention and effort devoted to the
integration of an acquired business may divert management’s attention from other important issues and could harm our business.

We may face risks with respect to future acquisitions.

When we attempt to expand our business through mergers and acquisitions (including FDIC-assisted transactions), we seek targets
that are culturally similar to us, have experienced management and possess either significant market presence or have potential
for improved profitability through economies of scale or expanded services or, in the case of FDIC-assisted transactions, on account
of the loss share arrangements with the FDIC associated with such transactions. In addition to the general risks associated with
our growth plans and the particular risks associated with FDIC-assisted transactions, both of which are highlighted above, in
general acquiring other banks, businesses or branches involves various risks commonly associated with acquisitions, including,
among other things:
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— the time and costs associated with identifying and evaluating potential acquisition and merger targets;

— inaccuracies in the estimates and judgments used to evaluate credit, operations, management and market risks with respect
to the target institution;

— the time and costs of evaluating new markets, hiring experienced local management and opening new bank locations, and
the time lags between these activities and the generation of sufficient assets and deposits to support the costs of the expansion;

— our ability to finance an acquisition and possible dilution to our existing shareholders;

— the diversion of our management’s attention to the negotiation of a transaction;

— the incurrence of an impairment of goodwill associated with an acquisition and adverse effects on our results of operations;
— entry into new markets where we lack experience; and

— risks associated with integrating the operations and personnel of acquired businesses.

We expect to continue to evaluate merger and acquisition opportunities (including FDIC-assisted transactions) that are presented
to us and conduct due diligence activities related to possible transactions with other financial institutions. As a result, merger or
acquisition discussions and, in some cases, negotiations may take place and future mergers or acquisitions involving cash, debt
or equity securities may occur at any time. Historically, acquisitions of non-failed financial institutions involve the payment of a
premium over book and market values, and, therefore, some dilution of our book value and net income per common share may
occur in connection with any future transaction. Failure to realize the expected revenue increases, cost savings, increases in
geographic or product presence and/or other projected benefits from an acquisition could have a material adverse effect on our
financial condition and results of operations.

Our profitability may be negatively impacted by changes in the amount and timing of the resolution of purchased impaired loans.

Under applicable accounting standards, we are required to periodically re-estimate the expected cash flows from impaired loans
that we have purchased as part of our acquisition transactions. The carrying value of these loans can be impaired due to lower-
than-expected cash flows, increases in loss estimates or defaults. Any such impairment must be recognized in the period in which
the change in estimated cash flow occurs. Any such impairment will reduce our results of operations and profitability, and such
reduction could be material.

Competition in our industry is intense and may adversely affect our profitability.

We face substantial competition in all areas of our operations from a variety of different competitors, many of which are larger
and have substantially greater resources than we have, including higher total assets and capitalization, greater access to capital
markets and a broader offering of financial services. Such competitors primarily include national, regional and community banks
within the various markets in which we operate. We also face competition from many other types of financial institutions, including
savings and loans, credit unions, finance companies, brokerage firms, insurance companies, factoring companies, FinTech
companies and other financial intermediaries. The information under the heading “Competition” in Item 1, Business, provides
more information regarding the competitive conditions in our growth markets.

Our industry could become even more competitive as a result of legislative, regulatory and technological changes and continued
consolidation. The consolidation of financial institutions in connection with the 2008-2009 recession has continued to the present
time, and we expect additional consolidation to occur as a result of, among other things, elevated regulatory compliance costs and
changes in laws affecting larger financial institutions. Banks, securities firms and insurance companies can merge under the
umbrella of a financial holding company, which can offer virtually any type of financial service, including banking, securities
underwriting, insurance (both agency and underwriting) and merchant banking. Also, legislative and regulatory changes on both
the federal and state level may materially affect competitive conditions in our industry. Finally, technology has lowered barriers
to entry and made it possible for non-banks to offer products and services traditionally provided by banks, such as automatic
transfer and automatic payment systems. Many of our competitors have fewer regulatory constraints and may have lower cost
structures.
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Our ability to compete successfully depends on a number of factors, including, among other things:

— the ability to develop, maintain and build upon long-term customer relationships based on top quality service, high ethical
standards and safe and sound assets;

— the ability to expand our market position;

— the scope, relevance and pricing of products and services offered to meet customer needs and demands;
— the rate at which we introduce new products and services relative to our competitors;

— customer satisfaction with our level of service; and

— industry and general economic trends.

Failure to perform in any of these areas could significantly weaken our competitive position, which could adversely affect our
growth and profitability, which, in turn, could have a material adverse effect on our financial condition and results of operations.

We may be adversely affected by the soundness of other financial institutions and other third parties.

Entities within the financial services industry are interrelated as a result of trading, clearing, counterparty and other relationships.
We have exposure to many different industries and counterparties and from time to time execute transactions with counterparties
in the financial services industry, including commercial banks, brokers and dealers, investment banks and other institutional clients.
Many of these transactions expose us to credit risk in the event of a default by a counterparty or client. In addition, our credit risk
may be exacerbated when the collateral we hold cannot be realized upon or is liquidated at prices not sufficient to recover the full
amount of the credit due to us. Any such losses could have a material adverse effect on our financial condition and results of
operations.

We are subject to extensive government regulation, and such regulation could limit or restrict our activities and adversely affect
our earnings.

We and the Bank are subject to extensive federal and state regulation and supervision. Banking regulations are primarily intended
to protect depositors’ funds, federal deposit insurance funds and the banking system as a whole. These regulations affect our
lending practices, capital structure, investment practices, dividend policy and growth, among other things. In addition, significant
changes to such regulations have been proposed or may be proposed. Changes to statutes, regulations or regulatory policies,
including changes in interpretation or implementation of the foregoing, could affect us and/or the Bank in substantial 